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The Wavy Lines are a LaMonte Trade Mark 


Ds the uninitiated 


an anchor may be only a nautical sym- 
bol—but to a seafaring man it is vital 
safety equipment. For when the going 
is tough and a boat finds itself in trouble, 
the safety of the craft and all on board 
may depend on just one thing... the 
anchor. }} } While the widespread use 
of special protective check papers is 
evident to all, comparatively few busi- 
ness men find occasion to weigh the 
need for check protection... or evaluate 
the merits of the products provided for 
this purpose. )}) )} Bankers, however, 
know that the hazards of counterfeiting 
and fraudulent alteration are ever pres- 
ent. And have learned from experience 
that LaMonte Safety Paper offers a de- 
pendable means of preventing check 
crimes. )) )}} The fact that LaMonte Safety 
Paper is used by so many of America’s 
leading Banks is significant. It is tribute 
to the fact that this organization not only 
originated safety paper, but brought it 
to its present state of development. Fur- 
ther, LaMonte pioneered the marketing 
of this product so effectively that it has 
become firmly established as the stand- 
ard of safety incheck protection through- 
out the nation. 


Buy 
WAR BONDS 


For samples of LaMonte Safety Paper see your AND SPEED 
Lithographer or Printer — or write us direct. 


VICTORY 















We supply many banks and business organizations 
with their Own INDIVIDUALLY IDENTIFIED Safety Paper. 
The issuing organization’s Trade-Mark is in the paper 
itself and appears on both the front and back of the 
check. Such INDIVIDUALIZED paper provides maximum 
protection against counterfeiting—saves Banks sort- 
ing time—helps prevent errors, 
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LETTERS 








Title I Loans 


Strs: As one of the follow-ups in Cali- 
fornia Bank’s present campaign on Title I 
loans, an illustrated eight-page booklet was 
distributed. This carried the message that 


ASK ABOUT A LOAN TO 


blk 





more extensive alterations on homes are 
now possible without priorities. 

Two types of booklets were printed. One 
type was for the bank’s own use, and the 
other was for dealers. On the latter, space 
was left on the back cover for dealers to 
rubber stamp their names. 

Rod Maclean, advertising manager, re- 
ports that the campaign, in which bill- 
boards, newspapers, window display cards 
and lobby cards are being used, is proving 
to be one of California Bank’s most success- 
ful campaigns. 

ARTHUR MAYERS, 

The Mayers Company, Advertising, 
Los Angeles 15, California 
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Night Depository Practice 


Stns: We have read with considerable 
interest the court decision, “‘Night Deposit 
Lost,” in your June issue. 

Our analysis of the decision would lead 
us to the conclusion that in this particular 
case the bank had adopted what we con- 
sider the wrong program, that is, that an 
employee of the bank was opening the 
deposit bag and completing the deposit 
for the customer. Therefore, it seems quite 
proper that the decision should have been 
rendered as it was. 

From the beginning of our after hour 
depository production, some twenty-five 
years ago, we have taken the position that 
this service on the part of the bank was of 
value to customers and that there should 
be a nominal charge for it. If a safe 
deposit box is considered worth from $2.50 


to $10 a year, certainly after hour deposi- 
tory service ought to be worth $10. 

To establish the fact that this is a safe- 
keeping rather than a deposit service, we 
developed our application and agreement 
card. This is always used when a bank 
allots a depository bag and key to the 
depository receiver to any customer. The 
waiver is definite and agreed to by the 
signer. 

In our program. which is in general use, 
the locked bag is taken from the safe and 
to a teller’s window where it is turned over 
to the owner, or his authorized agent, who 
receipts for it. In some cases, the owner 
may take it to another bank where he keeps 
his regular deposit account, and we know 
of cases where the money is taken back by 
the owner to be used in handling the busi- 


ness, and where no bank account is kept.’ 


C. D. O’Krerre, Secretary, 
O. B. McClintock Company, 
Minneapolis, Minnesota 
 ¢ * 


Silo Project 


Srrs: Sometime ago you ran a story on 
our silo project, in which we supply the 
metal forms on a nominal rental basis. As 
a result of the story, we received a good 
many letters and inquiries. 

Now, the project is well under way and 
three silos have been completed, as follows: 

Silo No 1. This silo is 14 x 34 feet. The 
completed cost was $500. 

Silo No. 2. This silo, 12 x 34 feet, com- 
plete with roof, cost a little less than $600. 








Silo No. 3, shown above. This silo, 12x30 
feet, cost $350. 

The builders of the first two silos, want- 
ing to have plenty of labor, really hired a 
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surplus. This increased the cost. The 
builder of silo number three paid out only 
$106.50 for labor, other than for his own 
labor and that of his son. His concrete 
cost him $180, hog wire and other rein- 
forcement material $25, and the rental of 
the forms at $1 a foot was $30, making a 
total outlay of $341.50. This silo was 
constructed in six days. 

All three of these silos are in perfect 
condition and the enthusiasm in _ this 
project is growing daily, 

Zes C. Strawn, Assistant Cashier, 

Citizens Bank, 
Charlotte 2, North Carolina 
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Wed the eleotiiting Wamaget of the Udwiled Kates 


Strictly a wartime job, of course, and at no extra 


pay, millions of American soldiers in foreign 
lands have done one of the greatest national 
advertising jobs in history! 

These men have displayed the power of Amer- 
ican production. They have exhibited American- 
made goods and equipment where they have 
never been shown before—unconsciously build- 
ing up a world-wide demand for these goods. 

American industry, through sound planning 
based on accurate information, will be able to 


reap the benefits of this tremendous advertising 
job. That’s where the Chase Foreign Department 
can help. For, through the facilities of branch 
offices and correspondent banks all over the 
world, the Chase is a reliable source of the au- 
thoritative information necessary to successfully 
engage in foreign trade. 

These Chase facilities which are always at 
the disposal’ of our domestic correspondent 
banks provide a valuable service for their own 


customers. 


THE CHASE NATIONAL BANK 
OF THE CITY OF NEW YORK 


Member Federal Deposit Insurance Corporation 
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In the TREND of BANKING 


w 








No A. B. A. Convention 


Despite the ODT’s action in raising the 
limit on attendance at meetings from 50 
to 150, and the prospect of further easing 
of travel restrictions in the future, A. B. A. 
headquarters has quieted any hopes of an 
annual convention this fall. In fact, it is 
not even planned to hold a meeting of the 
Executive Council for the purpose of elect- 
ing the next A. B. A. president, vice- 
president and treasurer. Instead, the 
balloting will be handled through a mail 
poll of the Council members, and results 
will be ratified by the Administrative Com- 
mittee at a scheduled meeting in New York 
City on September 27-28. 

With little improvement in hotel or rail 
congestion foreseeable soon, it was not 
considered practicable to consider a meet- 
ing of larger proportions. 

The election of officers will be conducted 
under the emergency provisions of the 
association’s constitution, which vest the 
Executive Council with the powers of a 
convention in the event such a meeting has 
to be omitted. It is felt that the mail 
ballot will carry out the spirit of the 
provisions. 


¢ ° ¢ 


Peace Finds Banking Ready 


“We must begin now to bind up the 
wounds of war and to reconstruct our 
economies to meet the problems which will 
come with the peace,” declared W. Ran- 
dolph Burgess, A. B. A. president, as he 
reviewed banking’s preparation for the 
tasks ahead, following Japan’s official 
capitulation. 

“Our first consideration must be for the 
returning men and women of the Armed 
Forces,’”’ Mr. Burgess asserted, and in a 
news release he described how the nation’s 
banks had for a year, through the A. B. A. 
Committee on Service for War Veterans, 
been making plans for practical and con- 
structive service to veterans. The com- 
mittee’s program, Mr. Burgess explained, 
covered the relationships between the 
banks and service men who will return as 
employees, as customers, and as citizens in 
their home communities. 

Other preparations. Mr. Burgess also 
cited banking’s preparations for meeting 
the nation’s peacetime credit needs, through 
modernized loan techniques, better use of 
correspondent relationships, and a total of 
forty credit groups with resources of over 
$600,000,000 for sharing the risks of 
marginal loans. 

Meanwhile, there have been early specu- 
lations as to what the coming of peace will 
mean to banks. It is generally believed 
that government financing needs will con- 
tinue to be heavy and that dependence 
upon banks in this cdnnection may be 
increased, as the nation’s income drops 
and tax rates are reduced. Demand for 
bank loans to finance industrial reconver- 
sion is expected to expand, and in a 
relatively short time consumer credit 
activity should make its start toward 








W. RANDOLPH BURGESS 


Surveys banking’s peace tasks 


expected heights, along with home mort- 
gage loans. 

Personnel outlook. Also, there will 
undoubtedly be a marked change in the 
bank personnel situation, although it is not 
expected that the pre-war status will 
return. There are now some 140,000 
women employed in banks, or about 50 per 
cent of the total banking personnel, and 
it has been estimated that approximately 
100,000 of them will remain—which would 
be 50,000 more than in the previous peace- 
time peak of 1929. This would be in line 
with the A. B. A. estimate that only 
40 per cent of the service men will return 
to their banking jobs, and means that 
banks will probably pay increased atten- 
tion to the training of women not only for 
routine proficiency but also for general 
banking knowledge. 

Banking, however, will have fewer peace- 
time adjustments to make than most 
business categories, and the outlook for the 
next few years is far from dark. 
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Government Ownership of 
U. S. Banks Disapproved 


Unlike the trend in Great Britain, 
studies of public opinion in the United 
States have disclosed no sign of a growing 
desire for government ownership of banks. 
In fact, the general sentiment in this coun- 
try appears to be moving in the opposite 
direction. 

Whereas in a. recent survey approxi- 
mately two out of every three Britishers 
(66 per cent) approved nationalization of 
the Bank of England, in a similar test of 
public sentiment in the United States 
about the same percentage (69 per cent) 
expressed disapproval of the idea of govern- 
ment ownership of banks. 


Moreover, while British surveys made 
between the elections of 1934 and 1945 
revealed a marked shift toward the left, a 
comparison of American opinion polls for 
a comparable period shows that the per- 
centage of people in this country favoring 
government ownership of banks dropped 
10 points during the interval. 

The contrast is reassuring in view of the 
speculation as to whether there would be 
a counterpart in the United States of the 
leftward political trend in Great Britain. 
The surveys indicate that a socialization 
program would not meet with favor at the 
election polls in this country, under present 
conditions. 

. ee 


A Bank Economist Predicts 


The commercial banks of the country 
will be well advised to anticipate a period 
after the war in which their holdings of 
government bonds will account for more 
than 80 per cent of their assets and the 
average yield will fall below 1 per cent, 
according to Joseph Stagg Lawrence, 
economist and vice-president of the Empire 
Trust Company, New York City 

To bankers who have found it difficult 
to accustom themselves to the present 
situation, wherein the banking system of 
the country now holds $100 billion of 
Federal Government securities constituting 
more than 60 per cent of the total assets 
of the banks, and money rates have con- 
tinued to decline despite the demand for 
funds, such a trend as outlined by Mr. 


‘ Lawrence will seem doubly strange and 


unrealistic. >» 

Factors involved. The prediction that 
bank holdings of governments will increase 
very markedly after the war is based on a 
number of factors. Mr. Lawrence believes 
that there will be substantial redemptions 
of savings bonds on the part of the public, 
as patriotic pressures tend to disappear 
and new opportunities for spending arise. 
Corporations will liquidate reserves in- 
vested in government bonds, as post-war 
needs develop. State governments have 
accumulated an unemployment fund of 
approximately $7 billion, partly invested 
in Federal securities, and much of this will 
be needed in the transition from war to 
peace. Moreover, Mr. Lawrence expects a 
continuation of deficit financing in the early 
years after the war. “It is quite possible,” 
he declares, “that Uncle Sam—two years 
after V-J Day—may be operating on a 
budget which shows an outlay of $30-$35 
billion and receipts of $10-$15 billion. 

“The banks of the country will be asked 
to absorb the added debt,” Mr. Lawrence 
states. ‘Total holdings of the banking 
system are very likely to move consistently 
from $100 billion to $200 billion and show 
an absorption of Federal debt accounting 
for 75 per cent to 80 per cent of bank 
assets, as contrasted to a present 60 per 
cent.” 

Pressure on yield. The economist be- 
lieves there is little likelihood that the 
yield on government securities held by the 








banking system will increase. Using the 
following reasoning, he points out that the 
pressure, in fact, will be in the opposite 
direction: 

“The last budget presented to Congress 
contained an item of $4 billion for inter- 
est on the national debt. This excited no 
great attention because the budget totaled 
$90 billion and the deficit itself amounted 
to half that sum. The interest charge was, 
therefore, only 5 per cent of the total 
budget or 10 per cent of the deficit. How- 
ever, when the charge for servicing the 
debt increases to $5 or $6 billion and the 
receipts of the government drop to $15 
billion and the pressure for outlay by 
competing groups and purposes becomes 
as insistent as it is likely to become after 
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Dispatching cost analysis findings to 3,000 country banks 


the war, this charge for the public debt 
will receive a much more careful and, in all 
probability, hostile scrutiny. Devices will 
be proposed to cut the charge and political 
capital will be made of the fact that the 
greater part of this substantial cost item 
in the budget goes to the banks of the 
country. It is unlikely, in such circum- 
stances, that the government will tolerate, 
let alone encourage, a rise in money rates.” 


* Sf o 


Bank Cost Study Completed 


Some 3,000 country banks now have a 
better knowledge of their costs of handling 
fundamental banking transactions, as a 
result of the nationwide analysis of operat- 
ing costs made by a special committee of 
the A. B. A. Commission on Country Bank 
Operations. 

Each of the participating banks has now 
received an individual and confidential 
analysis, giving (1) costs of handling items, 
(2) operating cost and operating income 
from loans, investments and services, and 
(3) the distribution of income and expenses 
by departments. 

Each bank’s staff was given an efficiency 
rating, based on the time officers and 
employees spent handling various transac- 
tions as compared with a standard time 
chart. 

Comparative figures. One of the most 
important by-products of the project, 
according to the Commission, will be 
schedules of comparative figures that will 
be released shortly. These will show the 
standing of each bank in comparison with 
banks of a similar size located in the same 
general region. 

It is believed that as a result of studying 
the cost figures, participating banks will be 
able to reduce unnecessary expenses, 


In writing to advertisers please mention The Burroughs Clearing House 


develop profitable services, locate leaks, 
test staff efficiency, etc. 

The cost study will be repeated in 1945, 
and invitations are being sent to all coun- 
try banks this month, inviting them to 
participate in the program without charge. 

The cost analysis studies, which involve 
more than 250 computations for each bank, 
are directed by a special committee headed 
by William C. Rempfer, cashier, First 
National Bank, Parkston, South Dakota. 

An accompanying picture shows the 
mailing of the first batch of analyses to 
country banks. From left to right the 
participants are: Miss Elizabeth Rice, 
staff member, Country Bank Operations 
Commission; R. A. Bezoier, vice-president, 
First National Bank, Rochester, Minne- 
sota, and chairman of the Commission’s 
service charge committee; George R. Amy, 
assistant secretary of the Commission; 
William C. Rempfer; K. J. McDonald, 
president, Iowa Trust and Savings Bank, 
Estherville, Iowa,. and chairman of the 
Commission; Ed Drew, A. B. A. deputy 
manager and secretary of the Commission. 


° ¢ « 


Capital and Savings 


A strengthening of capital funds and 
greater emphasis on the cultivation of 
savings accounts were two of the recom- 
mendations made by E. S. Woosley, vice- 
president, The Louisville Trust Company, 
Louisville, Kentucky, at the recent North 
and South Carolina Bankers Conference, 
University of North Carolina. 

Mr. Woosley believes that the banks 
should seek constantly to increase the 


' margin of safety for depositors through a 


consistent increase in capital funds, despite 
the highly liquid condition of bank assets. 
“Otherwise,” he contends, “the tendency 
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E STAND READY TO BACK UP OUR CORRESPONDENT BANKS » 6 

in providing adequate credit for local enterprises regardless of size if inherently 
sound. The type of organization we have developed for serving correspon- 


dent banks, and the experience of our officers in dealing with loans to in- 





dustry in all sections of the country, enable us to act promptly in cooperating 
with local banks to provide adequate local credit. 


BANKERS TRUST COMPANY 


NEW YORK 











Member Federal Deposit Insurance Corporation 
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will be to limit our risks in providing credits 
for our communities which will in turn 
provide a reason and excuse for increased 
government lending. Great danger may 
arise from a position where profits are good 
and risk negligible. 

Time funds profitable. ‘We should 
also give serious thought to how far we 
shall go in the acceptance of savings 
accounts.”” Mr. Woosley advocates. “A 
few years ago, because bank profits were at 
a low level, we looked with disfavor on that 
department of our banks. With increased 
profits, however, it is time for us to show 
such initiative and such efficiency in man- 
agement that we can get back and retain 
our predominant position as an institution 
toward which people will turn with their 
savings. At the current rates, we can 
make money out of our savings accounts. 
Aside from the profitability of time money 
we owe this service to the public.” 

Mr. Woosley also makes this interesting 
observation: “It is likely that many other 
deposits in our banks cost us more than 
the general run of savings accounts. Com- 
petitive practices have caused us in too 
many cases to accept deposit relationships 
which are unprofitable.” 


Sd 7 * 


Scotland’s Oldest Bank Has 
250th Anniversary 


The Bank of Scotland is celebrating its 
250th anniversary. Its history is rich in 
incidents which picture the world’s bank- 
ing, commercial and political vicissitudes 
of the past two and a half centuries. 

By a curious paradox, the Bank of 
England, which was founded in 1694, was 
the work of William Patterson, a Scot, 
while the Bank of Scotland, founded the 
following year, owes its origin to John 
Holland, a London merchant. 

At the time the bank was organized, 
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Entrance hall of head office, Bank of Scotland, Edinburgh 


Scotland was in many ways the most 
backward country in Europe. Long years 
of civil strife had ruined trade and agri- 
culture, money was scarce and confidence 
almost non-existent. Authorized capital 
of the bank was 100,000 pounds, of which 
10,000 pounds was paid up. Business was 
first confined to the lending of money and 
the circulation of notes; deposit banking did 
not start for many years after the bank’s 
founding. 

First branches. Bank of Scotland was 
probably the first bank in the world to try 
a branch system. Early in its history 
branches were opened in Glasgow, Aber- 
deen, Dundee and Montrose. This move 
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seems to have been ahead of its time, 
because the offices were soon closed. To- 
day, however, the bank has more than 200 
branches in Scotland as well as two in 
London. 

Four years after its formation the bank 
was burned out in one of the fires which 
devastated Edinburgh of that period. It 
then moved to Gourlay’s House in the 
High Street, where its business was con- 
ducted for more than 100 years. Early in 
the 1700’s some repairs to the quarters 
had to be made and it was found that the 
bank’s officials had connected all the shut- 
ters with bells both inside and outside of 
the building. This was. probably the 
earliest example of a bank burglary alarm. 

The Bank of Scotland has some inter- 
esting literary traditions. Robert Burns 
was a tenant of the bank’s deputy governor 
for many years. When Sir Walter Scott 
finally decided to acknowledge authorship 
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Exterior sketch, Bank of Scotland 

of his Waverly Novels, which had been 

issued anonymously, he made the an- 

nouncement at a meeting of the bank’s 

directors. 

Expansion of the bank necessitated a 
new building that was completed in 1806 
on the bank’s present site, which is one of 
the most commanding and spectacular in 
Edinburgh. 


Early monopoly. When the bank was 
first established it had, by Act of Parlia- 
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ment, a monopoly of the banking business 
in Scotland for 21 years. This monopoly, 
of course, has long ceased and Scotland has 
many other excellent banks known through- 
out the world. 

Although the Bank of Scotland still has 
its own note circulation, these are shown in 
the last balance sheet to amount to less 
than one-seventh of its deposits of 72,000,- 
000 pounds. The bank has paid dividends 
to literally generations of shareholders, and 
there are families in Scotland where its 
shares have been handed down from father 
to son in an unbroken sequence ten or 
more times. 

Perhaps the greatest contribution the 
Bank of Scotland has made to world bank- 
ing has been the men who have been trained 
within it and have gone away from Scot- 
land to occupy positions of trust all over 
the world. Scotland has long been an 
exporter of bankers and sound banking 
traditions. Its banking emissaries have 
maintained a reputation for integrity and 
sound judgment that is second to none. 


° « ° 


Study of Bank Liquidity 


Banks have now become chiefly custo- 
dians of Federal debt, and the future of 
banking is linked in large measure to the 
future cf the Federal securities market. 
Because of the duties which the Reserve 
banks have assumed vis-a-vis the securi- 
ties market, the Federal Reserve System 
has come to occupy a position of unprece- 
dented importance in the preservation and 
liquidity of the nations’ banks. 

Such is the observation of Dr. Charles R. 
Whittlesey, professor of finance and eco- 
nomics in the Wharton School of Finance 
and Commerce, University of Pennsyl- 
vania, in his study of “Bank Liquidity and 
the War,” which is a contribution to the 
financial research program undertaken by 
the National Bureau of Economic Research 
and sponsored by the Association of 
Reserve City Bankers. 

Stability of rates. Dr. Whittlesey ex- 
plains that through Federal Reserve open 
market operations, by which a stable pat- 
tern of interest rates has been maintained, 
Treasury obligations have been rendered 
as liquid as cash and that as long as this 
policy is in force there can be no question 
as to the liquidity of banking assets. A 
further effect has been to make differences 
in maturity of no immediate significance 
insofar as degree of liquidity is concerned. 
“*As long as it is the policy of the Reserve 
banks to preserve the established pattern 
of rates on marketable Government securi- 
ties, the liquidity of all of them is appar- 
ently the same,” Dr. Whittlesey points out. 
Thus, banks are able to obtain the higher 
yields on longer maturities without sacrific- 
ing liquidity. 

However, such stability in rates gives 
rise to a troublesome problem of maintain- 
ing a differential in yield on longer and 
shorter maturities. As all Government 
securities become equally liquid the sched- 
ule of rates ceases to be self-sustaining, and 
the difficulty of maintaining it is greatly 
accentuated. “Only as long as there is 
some doubt concerning the future liquidity 
of longer-term securities, because of the 
possibility that the Reserve authorities 
will abandon the policy, is there an eco- 


nomic basis for differences in rates,” Dr. 
Whittlesey asserts. 

The problem of maintaining stable rates 
and at the same time the present differ- 
ential in yields appears to be a growing 
one. Two suggestions being commonly 
advanced are to raise the short-term rates 
and to make more intermediate term 
securities directly available to banks. 


° « « 


Radio Programs Lauded 


For approximately two years the Central 
Bank in Oakland, California, has been 
sponsoring a daily “Bell of Freedom” 
radio program, which features the record- 
ing of personal messages of fighting men |- 
to their families, and also messages of 
famWies to servicemen overseas. Com- 
mercial announcements on the program 
boost war activities such as bond drives, CIK. 
blood donor campaigns, etc. e 

In recognition, the Oakland Advertising 
Club recently presented to the bank an PUBLIC 
award “for a radio program of outstanding 
war service.” 

Favorable comment has also been made NATIONAL 
on the weekly radio program sponsored by 
the Security National Bank, Greensboro, 
North Carolina. The speaker on the B AN K 
broadcasts is not a professional com- 
mentator but is N. S. Calhoun, the presi- 


dent of the bank. Ce 
The State, a weekly magazine circulated and Trust ompany 
in North Carolina, carried a recent editorial ot New York 





of commendation, and expresses the hope 
that other well-known bankers qualified 
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portant areas. Our long established branch offices assure you of valuable assistance, 
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Honduras, Colombia, Peru, Uruguay, Venezuela, Cuba and 
the West Indies. 


Two branches in London, England 
Complete foreign banking service in all parts of the world 
New York Agency—68 William Street 


THE ROYAL BANK OF CANADA 


Incorporated 1869 
HEAD OFFICE—MONTREAL 


Branches in Canada Resources exceed 
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to discuss local business conditions, infla- 
tion and what it means, etc., will take to 
the air. 

° ’ . 


Home Loan Insurance 
Protection Extended 


A new service which provides a maxi- 
mum of security for families purchasing 
homes on an amortized monthly basis is 
now available at The Anglo California 
National Bank of San Francisco. 

The plan, known as the “Insurance- 
Protected Home Loan Budget Plan,” pro- 
tects the home not only with the customary 
fire and other hazard insurance but also 
with insurance on the home owner’s life 
equal to the amount of the indebtedness, 
and with accident and health insurance as 
well. Acceptance on the part of the bor- 
rower is entirely voluntary and the program 
may be terminated at any time. 
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Ready for the post-war boom in home construction 


The borrower himself takes out all the 
insurance through his own agent or broker, 
and arranges to pay the premiums through 
the bank on a monthly installment basis. 

A super package. In addition, this 
packaged plan includes real estate taxes, so 
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that the amount of the taxes and the cost 
of all insurance, as well as the amounts due 
for principal and interest on the mortgage, 
are all covered by* one payment each 
month to the bank. 

A copyrighted booklet explaining the 
plan in detail may -be obtained upon re- 
quest from the bank. The plan was 
announced in letters sent to insurance 
agents and brokers, real estate men, and 
contractors and builders, enclosing the 
explanatory booklet. Copies of the book- 
let were also sent to commercial account 
depositors, and to all real estate loan cus- 
tomers, who have the option of converting 
their present loans to the new type. 


7 ¢ ° 


Other Mortgage Promotion 


Meanwhile, the East River Savings 
Bank of New York City is publicizing its 
E-R (Economy Rate) Mortgage, through a 
series of promotion pieces. A _ folder 
describing the mortgage service cites five 
features of this mortgage service: 

1. Individual plans 

2. Easy to repay 

3. Limited fees 

4. Economy rates of interest 
5. Long-range service 

Stimulation of mortgage applications is 
also being undertaken through other pro- 
motion, such as a lobby display of poster 
panels and model homes. Car cards, bus 
cards and outdoor poster panels include a 
cartoon character looking out of a typical 
cartoon-style house and saying: ‘‘Dreamin’ 
of a Dream-Cottage? Gotta Save!” Real 
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estate brokers are being presented with a 
miniature savings bank in the shape of an 
attractive little Cape Cod house, to remind 
them of the East River Savings Bank’s 
interest in home loans. 

5 e . 


Mortgage Servicing Manual 


Preparation of a new manual which 
should be of interest to all bankers con- 
nected with mortgage loan operations is 
now engaging the attention of the Com- 
mittee on Real Estate Mortgages of the 
A. B. A. Savings Division. Whereas the 
Home Mortgage Loan Manual published 
two years ago dealt with the making of 
mortgage loans, the forthcoming new 
manual will inform banks as to better 
methods for servicing such loans after they 
have been put on the books. 

‘“‘Making mortgages intelligently is only 
part of the job,” observes Harry R. 
Templeton, vice-president of The Cleveland 
Trust Company and president of the A. B. 
A. Savings Division. “It is just as impor- 
tant to have an intelligent procedure for 
keeping them sound.” 

The projected manual will cover such 
departments as accounting records, collec- 
tion processes, protection of collateral from 
deterioration, and methods used by banks 
to prevent defaults. 

a + + 


‘‘Ghost”’ of Gold Rush Days 


During the Gold Rush Days of Cali- 
fornia, the roaring mining camp of Colum- 
bia boasted nearly 40,000 population and 
once came within two votes of becoming 
the state capital. Today Columbia is one 
of the “ghost towns” of the Mother Lode 
mining region. 

Recently enabling legislation permitted 
the State of California to take over the 
town site of Columbia, through purchase 
and donations, for preservation as a state 
park to commemorate the Gold Rush 
Days. When the new park opened on 
July 15, the deed for the building of Wells 
Fargo & Co., Banking & Express—proba- 
bly the oldest banking building on the 
Pacific Coast—was presented to Governor 
Earl Warren by the Wells Fargo Bank & 
Union Trust Co. of San Francisco. 

A pair of scales from the old bank at 


Pacific Coast's first bank office? 
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Columbia—now on exhibit at the Wells 
Fargo Bank at San Francisco—was used 
to weigh $55,000,000 worth of gold dust 
and nuggets before shipment on the Wells 
Fargo stage coaches to the port of San 
Francisco. 

> + . 


Packaged Saving Plan 


A savings plan which gives the deposi- 
tor victory bonds, cash in the bank and 
savings bank life insurance, all for one 
small deposit a week, has been launched by 
The Bowery Savings Bank, New York. 

The plan has been christened “Packaged 
Saving” and will be promoted by large and 
small advertisements in New York City 
newspapers and by direct mail. 

“War Bonds... Cash in Bank. . . Life 
Insurance—All 3 are Yours for One Deposit 
a Week” reads the title of the Bowery’s 
initial promotional booklet. “The Bowery 
Brings You the Most Attractive Savings 
Plan in its 111-Year History” reads the 
caption of the first newspaper advertise- 
ment. 

The bank already has worked out scores 
of plans for Packaged Savers. For ex- 
ample, $3 a week for 10 years, starting 
age 25, will bring a saver $1,000 in victory 
bonds (face value), $620 cash in the bank 
and $1,000 savings bank life insurance for 
10 years. Under another plan, a man 
starting at 35 and saving $10 a week for 
10 years, will receive $3,000 in victory 
bonds, $2,230 cash in the bank and 
$3,000 life insurance for 10 years. 

The Bowery, of course, will continue to 
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New trend: Three-dimensional sign 


accept regular savings accounts and to sell 
victory bonds and savings bank life insur- 
ance independent of the Packaged Saving 
lan. But advertising for the coming year 
will place primary emphasis on Packaged 
Saving. 

e . . 


Bank Advertising Innovation 


The Bank For Savings, New York City’s 
oldest savings bank is attracting wide 
attention with a three-dimensional _ dio- 
rama display sign in full color which has 
been installed on a second floor exterior 
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PROVIDING INVESTMENT CAPITAL 


” The Pacific (ast States 


pee the days of the colorful 
Forty-Niners, the Pacific Coast 
States have drawn heavily—both in 

opulation and financial resources— 
ae older sections to the east, for 
development of their natural ad- 
vantages. 

To the recognized attractions of 
climate, soil and location of these 
States has come, in recent years, rec- 
ognition of their great industrial 
potentialities—to meet —— 
needs of their own population an 
those of new world markets to which 
they are a natural gateway. 

In this development, calling for 


expanded transportation, communi- 
cation and other utilities; for new 
and augmented manufacturing 
plants; for increase in modern roads, 
schools, and other municipal facili- 
ties, the investment banker has ren- 
dered a necessary and useful service. 


Long identified with Pacific Coast financing, 
Halsey, Stuart & Co. Inc. has participated 
as an original underwriter in approximately 
150 corporate and municipal bond issues 
from this section, totaling almost $1 billion 
—serving as intermediary between depend- 
able borrower and prudent buyer of invest- 


ment securities. 


HALSEY, STUART & CO. INc. 


CHICAGO 90, 123 S. LA SALLE STREET - NEW YORK 5, 35 WALL STREET 
AND OTHER PRINCIPAL CITIES 
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balcony of the bank’s main building at 


4th Avenue and 22nd Street... The diorama » 


is expected to mark the beginning of a 
trend toward three-dimensional outdoor 
advertising, and advertising men watched 
the installation of the sign with great 
interest. 

The. diorama is 25 feet wide, 15 feet 
high, and pictures a family of three— 
father, mother, and son—in heroic propor- 
tion in the foreground, with their new home 
and a typical suburban vista in the back- 
ground. They are shown looking toward 
this vista as neon lights flash the com- 
mand, “SAVE FOR HAPPINESS,” in 
great letters. 

The sign is built in foreshortened curvi- 
linear perspective to give the effect of full 
horizon distance, although the display 
itself is only a few feet deep. The entire 
diorama is slightly curved or convex in 


shape, so that spectators get the same © 


three-dimensional effect when they see it 
from the frontal angle. 
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Loan Plan for Veterans 


A special Chase Business Loan Plan for 
Veterans, which goes beyond the current 
provisions of the G. I. Bill of Rights in 
helping returning service men to establish 
themselves in business, has been announced 
by The Chase National Bank of the City 
of New York. 

For example, loans will be made for 
working capital purposes or for the pur- 
chase of additional inventory, or stock in 
a corporation to acquire active participa- 
tion. Under present provisions, these are 
not eligible for guaranteed G. I. loans. 

Loans under the Chase Business Loan 
Plan will be limited to sums up to $7,500, 
and are available to veterans who can 
meet the requirements even in cases where 
they have already obtained G. I. loans. 
Interest rates will not exceed 4 per cent. 

Applicants must demonstrate that the 
venture has a reasonable chance of success, 
and that they have had previous experience 
in such an undertaking or are otherwise 
qualified. 

* + a 


Associations Active 


Early fears on the part of savings and 
loan associations that wartime restrictions 
would greatly curtail their lending activi- 
ties apparently proved to be groundless. 
In fact, the National Savings and Loan 
League points out that home mortgage 
lending by all types of savings and loan 
associations in the United States in the 
first half of 1945 was 84 per cent greater 
than the same period of 1939, a peacetime 
year. 

This remarkable increase occurred de- 
spite tight wartime controls which caused 
a 59 per cent decline in construction loans. 
The answer is that loans for the purchase 
of existing homes showed a 295 per cent 
gain in the first half of 1945, as compared 
with the same period in 1939. 

Furthermore, Federal Home Loan Bank 
Administration figures disclose that the 
associations in the first half of this year 


-accounted for 34.4 per cent of all mort- 


gages recorded in the country, and in this 
regard they were considerably ahead of 
any other lending group. 
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F. A. Van Dyke, on Agency staff, interviewing a veteran applying for a loan 


THE PHILADELPHIA STORY 





G. |. Business Loans 


Credit policies and some case histories of a centralized 
service organized by 36 commercial banks in Philadelphia 


N May 1 the Philadelphia Agency 
for Business Loans to Service- 
men, Inc., organized by thirty-six 

commercial banks in Philadelphia to 
make G. I. loans direct to veterans, 
began operations. 

During the first 10 weeks, 695 serv- 
icemen were interviewed and 50 busi- 
ness loans totaling $106,139 were 
approved by the Agency. About 175 
applications were pending, awaiting 
additional information, while only 
13 applications had been deferred or 
rejected. The other veterans inter- 
viewed either merely desired informa- 
tion or inquired about loans not 
authorized under the Servicemen’s 
Readjustment Act. 

The primary purpose of this article 


By 


CHARLES R. 
ROSENBERG, Jr. 


the 
ob- 
the 


is to pass along the benefit of 
experience that has been thus 
tained, through a discussion of 
credit problems encountered. 
First, however, a brief explanation 
of the rather unique organizational 
set-up of the Agency seems indicated, 
since it is the first of its kind in the 
country. It is a centralized, non-profit 
corporation organized by the thirty-six 
Philadelphia banks, which have under- 


written a $10,000,000 fund to finance 
the making of business loans under the 
provisions of the G. I. Bill of Rights. 
The proportionate contribution of each 
bank is based, generally, on its capital 
and surplus. Expenses and income 
will be apportioned among the partici- 
pating banks in corresponding ratio, 
as will any profits accruing, although 
they are considered a remote prospect. 

The Agency does not make farm or 
home mortgage loans, but refers appli- 
cants for such credit to individual 
institutions. It is only in connection 
with business loans, where relatively 
more complex problems are involved, 
that the sponsoring banks feel that a 
specialized organization offers impor- 
tant advantages. 
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Anthony G. Felix, senior vice-presi- 
dent of The Pennsylvania Company for 
Insurances on Lives and Granting 
Annuities, heads the Agency as presi- 
dent. He is aided by a board of direc- 
tors composed of senior officers of a 
number of the sponsoring banks. Wil- 
liam F. Kelly, vice-president of The 
Pennsylvania Company, as manager 
supervises the actual operation of the 
Agency. 

In addition, recognizing that many 
veterans know little about the lines of 
business they propose to enter and 
frequently need advice more than 
credit, the Agency has organized a 
committee of local business men who 
have volunteered to serve ‘as con- 
sultants to servicemen. The members 
of this committee, when requested, 
advise the veterans concerning the 
possibilities and limitations of the 
particular enterprises they are about 
to launch or purchase, and point out 
the problems likely to be encountered. 
Bank lending officers also give freely of 
their knowledge and advice to indi- 
vidual veterans referred to them by 
the Agency. The Philadelphia Cham- 
ber of Commerce, too, is co-operating 
whole-heartedly in this phase of the 
Agency’s work. Thus, if a Philadel- 
phia serviceman does become in- 
volved in an unsuccessful business 
project, it will not be for any potential 
lack of specific information and expert 
counsel. 

The Agency occupies a ground floor 
location at 114-116 South 15th Street. 
The office is open for service to 
veterans daily from 9:30 A.M. to 
5 P.M. and on Saturday from 9:30 
A.M. to 12:30 P.M. The staff, which 
was carefully chosen, consists of George 
Lambert, who handles press and pub- 
licity and liaison with government 
agencies and veterans organizations; 
Clifford R. Thatcher, in charge of 
credit work and office management; 
and F. A. Van Dyke, interviewing and 
appraisals. Two girls, a secretary and 
a clerk-typist, complete the Agency’s 
personnel. 

One requisite in the handling of 
business loans is, of course, a knowl- 
edge of the special techniques called 
for in the processing of the applica- 
tions under the provisions of the G. I. 
Bill and the regulations of the Veterans 
Administration. Each application re- 
quires about ten hours of processing 
time. The Agency’s staff has been 
thoroughly trained in the use and 
completion of the government forms, 
has a full working knowledge of the 
legal tests of eligibility for the govern- 
mental guarantee, and keeps in close 
touch with the government offices 
handling the applications. Such ex- 
pert servicing insures expeditious clear- 
ance of the papers through govern- 
ment channels. 

In processing a business loan applica- 
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The door is open to all veterans for financial aid or advice 


tion, the Agency’s practice is to 
assemble all the papers, including 
credit and other reports, and submit 
the file to its executive committee 
composed of five credit officers of 
Philadelphia banks. When the com- 
mittee makes a favorable recommenda- 
tion, the application with the neces- 
sary sustaining papers is cleared to the 
Reconstruction Finance Corporation, 
which in turn passes on the loan and 
forwards the application to the Veter- 
ans Administration. As soon as the 
Veterans Administration issues’ its 
guarantee, the Agency obtains a for- 
mal acceptance of the loan by each of 
the thirty-six banks so that no bank 
may be in the position of “delegating” 
its lending functions. The loan funds 
are then distributed. 

The Agency is able to determine the 
status of an application at any time 
by reference to the docket record kept 
for each application. This covers the 
main processing stages: (1) Credit 
report; (2) Executive committee; (3) 
Appraisal; (4) RFC clearance; (5) 
Veterans Administration; and (6) Dis- 
bursement. 

That phase of handling G. I. busi- 
ness loan applications is comparatively 
routine, primarily involving accurate 
and up-to-date procedural knowledge 
and efficient administration. More 
difficult are the credit problems en- 
countered. 

The usual credit reports and ap- 
praisals are helpful, but rarely ade- 
quate for a final decision. If the appli- 
cant was successful in the same line 
of business before the war, that would 
have an important bearing, of course. 
So would his pre-war credit record. 
But many, probably most, of the 


returning servicemen seeking business 
loans have had no business experience 
in the operation of the enterprise they 
propose to establish. 

The question which the Agency must 
therefore answer for itself as best it 
can is this: Does the applicant “‘have 
what it takes” to make a success of 
this particular business under the 
known conditions of operation? 


S° far, working on a case to case 

basis, the Agency has founded its 
judgment of the applicant’s personal 
qualifications largely on the personal 
impressions gained in the course of 
several interviews. The experienced 





W. F. Kelly, vice-president, The Pennsyl- 
vania Company, is Agency manager 
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The Agency occupies a ground floor location at 114-116 South 15th Street, is open daily from 9:30 to 5 


members of the staff have been able in 
such interviews to formulate estimates 
of the applicant’s personality, atti- 
tudes, habits of thought, family back- 
ground, and the like. Supplementing 
these conclusions are the findings of 
the executive committee. 

With the accumulation of experi- 
ence in handling applications, the 
Agency will doubtless develop working 
standards applicable to the large 
volume of G. I. business loans expected 
in the future. However, the element 
of judgment in the individual case can 
never be completely eliminated. 

So much for credit considerations in 
general. From an enumeration of 























UNDER 
SERVICEMEN'S READJUSTMENT ACT OF 1944 
(G.L BILL OF RIGHTS) 

A GUIDE 
TO TELL VETERANS 
WHERE TO GO FOR BUSINESS LOANS 
HOW TO APPLY FOR BUSINESS LOANS 
WHEN AND UNDER WRAT CONDITIONS SUCH LOANS 
CAN-BE GRANTED 


A. 


PHILADELPHIA AGENCY FOR BUSINESS LOANS TO SERVICEMEN, INC. 
r ; 114-116 South Lith Steeer 
Philedelphis 2, Pa. 
Tedephene—AIT. eas 
Olhoes Open Ccckday: 9:30 2m. to 5:00 pm 
‘Setertey 9:20 am to 1208 pm 





Date Bey 1, (Sabjors bo ree iniom) 














Informational folder that has been 
prepared for distribution to servicemen 


several specific examples it may be 
possible to show the practical applica- 
tion of some of the foregoing generali- 
zations. Thus far the Agency has not 
processed a single application for a 
loan to purchase business realty. The 
following case histories (using fictitious 
names), however, cover all the other 
types of business loans specified under 
the regulations as being eligible for 
government guarantee, i. e., for the 
purchase of a business, supplies, and 
equipment, machinery or tools. 


JOE M. wanted to start a new tailor- 

ing and dry cleaning business in a 
rented store. He had worked for his 
father in the same line for several years 
before the war. The personal investi- 
gation checked out well. He had 
enough money to pay the rent and 
keep himself going until he could build 
up the business. His application, 
quickly approved, was for $1,104 to 
buy equipment. Checks were drawn 
to his order for the exact amounts 
required to pay each of the several 
vendors. Joe then endorsed the checks 
and turned them over in payment of 
the equipment for which he received 
bills of sale. The Agency is secured 
not only by the governmental guar- 
antee but by a chattel mortgage on the 
equipment itself. The loan will run 
for three years, the maximum allowed 
under the law for equipment loans. 
Incidentally, his lease on the store was 
reviewed to make sure that its term 
equals or outruns the term of the loan. 
Neon signs were included as ‘“‘equip- 
ment” along with the dry cleaning and 
tailoring machinery and tools. 

Alfred B. planned to buy a going 
business that included no equipment, 


fixtures, stock or, in fact, tangibles of 
any kind: a paper route. What he 
was paying for were the franchises 
granted by the newspapers to serve 
papers in a specified area and, of 
course, the customer good will in the 
route built up by the former owner, 
who was retiring because of age. He 
had had pre-war experience in the 
business, and investigation showed him 
to be industrious and steady-going. 
Moreover, he showed his confidence in 
his venture and himself by putting 
$1,200 of his own into it. The Agency 
loaned him the $1,800 needed to 
make up the purchase price. He has 
five years to pay, the maximum 
allowed under the law on loans to 
purchase going businesses. 

Rather unusual was the application 
of Lieutenant R., a discharged Navy 
flyer, for $1,075 to buy a government 
surplus plane sold through the Recon- 
struction Finance Corporation. He 


. will use the plane to give flying lessons 


to civilians and make special flights. 
The Agency made this out-of-the- 
ordinary “equipment” loan. 

Loans for supplies are limited to 
$1,000 for one year, but to a pre-war 
painter who wanted to get back into 
business the Agency was able to loan 
$1,200 for the purchase of ladders, 
painters’ cloths, paints, oils, brushes, 
white lead and other items. Exceeding 
the $1,000 limit on loans for supplies 
was made possible by the fact that 
part of the loan was for ladders and 
other “equipment,” while less than 
$1,000 was earmarked for supplies. 

A loan of $2,093 was made to Dr. S., 
a discharged Army dentist, to buy a 
dental chair, an X-Ray machine and 

See G. I. BUSINESS LOANS—Page 47 
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ITH the defeat of Japan, the re- 

W\ covery of world commerce will 
be conditioned to a large degree 

upon the recovery of our foreign trade. 

The conditions under which business 
will have to operate abroad will be 
quite different from anything we have 
known before. The post-war eco- 
nomic map of the world will be almost 
unrecognizable, even to those who 
knew it well before the war. The in- 
stitutions, political organizations, and 
methods of doing business will be 
changed. 

The United States Senate’s prompt 
approval of the San Francisco Charter 
and its ratification of the Bretton 
Woods agreements, providing for par- 
ticipation in an International Bank 
and an Intermonetary Fund, will make 
possible the operation of what might 
be termed the United Nations’ master 
plan for orderly international trade. 

In addition, to serve until the bank 
and the fund are in operation, Congress 
has raised the Export-Import Bank’s 
lending powers from $700 million to 
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Bank Opportunities 
in KOREIGN IRADE 


-~ 
HENRY F. GRADY 


Chairman of the Board, Federal Reserve Bank of San Francisco; 
President, American President Lines; and President, 
San Francisco Chamber of Commerce 


One of the foremost authorities on foreign commerce 


and its financing explores the possibilities ahead, 


as the way is cleared for international co-operation. 
He explains ways in which banks, regardless of size, 


can aid customers in their business dealings abroad 


$3.5 billion. Also vital to United 
States prosperity and United States 
world policy was the renewal of an 
extended and improved Reciprocal 
Trade Agreements Act, with authority 
for further tariff adjustments. It en- 
ables the Secretary of State, acting for 
the President, to reduce the rates 
which were in effect January 1 of this 


Wartime changes in transportation, markets, economic and politica 


year to a maximum of 50 per cent. 

If there is to be a general accelera- 
tion of world production and trade we 
must, as the outstanding industrial 
and financial country of the world, 
take the leadership necessary to reduce 
trade barriers and impediments to 
commerce of all kinds. In other words, 
we must take the leadership in eco- 


Air transportation of merchandise will bring new methods of financing 
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nomic disarmament throughout the 
world. 

Economic warfare started before 
World War I in those countries which 
planned aggression. Their ultra-na- 
tionalist policies affected other coun- 
tries and the war itself intensified 
economic nationalism. During the 
mobilization of national resources de- 
signed to offset the effects of blockade, 
governments learned new economic 
tricks and developed desires for control. 

With the ending of World War I 
there was not economic demobilization. 
On the contrary, fears of future wars 
and in some instances actual prepara- 
tion for war accentuated the drive for 
national self-sufficiency, and number- 
less new devices of economic warfare 
were developed. During the depres- 
sion years governments manipulated 
their currencies to shape foreign trade. 
Counter-manipulation led to further 
government control of imports and 
exports, followed by more money 
manipulation. 

One result of this economic warfare 
was that money in world trade ceased 
to be a free medium of many-sided 
exchange. For totalitarian countries 
it was becoming a device for record- 
ing strictly controlled two-way barter 
deals... In World War II even this 
country has exercised almost complete 
control of imports and exports to aid 
the war effort. 

One of the problems which confronts 
our American economy is the great 
need for a vastly expanding world 
trade in the post-war period to supple- 
ment our growing but inadequate 
domestic market. Our increases in 
population are not great enough to 
make the domestic market adequate. 
In the coming revival of world trade 




































Dr. Grady is extremely well qualified to discuss foreign trade* 


our American banks are destined to 
play an important role. Their interest 
must be active and sustained because 
we live in a rapidly changing world and 
policies based on conditions before the 
war do not fit those of today, and to- 
day’s will not fit those of tomorrow. 


ONE result of the global war has 

been to make the American people 
geography-conscious, and to fill in for 
them what were formerly blank spaces 
on the map, especially in the South 
Pacific and the Far East. A promi- 
nent New York banker once asserted 
that commercial geography forms the 


atterns, etc., presage new bank techniques in financing world transactions 


War shipments have resulted in extensive sampling of American products 


Courtesy Californians, Inc. 














most essential part of an international 
banker’s education. He must know 
not only the foreign markets, the 
money, credits, local politics and native 
characteristics, but be able to supply 
information as to climate, crops, com- 
munications and the seasons of heavi- 
est rainfall. 

Before the war our exports were 
shipped to these geographical areas in 
the following proportions: United 
Kingdom 16 per cent; Canada, 15.2 
per cent; rest of the British Empire, 
9.8 per cent; other European countries, 
23.3 per cent; South American repub- 
lics, 9.5 per cent; Mexico, Central 
America and Caribbean republics, 
7.9 per cent; Soviet Union, 1.3 per 
cent; China and East Asia, 14.4 per 
cent. 

In return, our imports from these 
regions. were divided substantially as 
follows: United Kingdom, 6.6 per 
cent; Canada, 12.9 per cent; rest of 
British Empire, 16.8 per cent; other 
European countries, 19.7 per cent; 
South American republics, 13.3 per 
cent; Mexico, Central America and 
Caribbean republics, 8.2 per cent; 
Soviet Union, 1.0 per cent; China and 
East Asia, 18.4 per cent. 

Today there is a world-wide short- 
age of food stuffs and manufactured 
goods. The commodities the world 

See FOREIGN TRADE FINANCING—Page 50 


*Dr. Grady, an internationa figure, has been influen- 
tial in helping to shape U. S. tariff and trade agreement 
policy, and from 1939-1941 he was Assistant Secretary 
of State. During the war he has been President 
Roosevelt's personal envoy on vital foreign missions, 
and has held an important economic post on the Allied 
Control Commission in Italy. Last fall he was chair- 
man of the U. S. delegation to the International Busi- 
ness Conference held at Rye, New York. He is a for- 
mer professor of International Trade and Dean of the 
College of Commerce, University of California. 
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ANKERS and farmers are now 
B talking a common language in 

many communities. The banker 
wants to see his friends in the rural 
district making more money. He’s 
advocating cover crops to protect idle 
fields from erosion during the winter 
months. He’s pushing dairying as a 
substitute for a one-crop system of 
farming. He talks intelligently about 
the need for terraces and drainage 
ditches. He urges farmers to consult 
with county agents and specialists 
from the Soil Conservation Service for 
recommendations on improved pas- 
tures or strip cropping. 

That’s one primary reason why 
revolutionary changes in the agri- 
culture of the Cotton South are being 
accomplished. Today it is becoming 
one of the dynamic regions of the 
nation. It’s not the sleepy, poverty- 
stricken, hookworm-ridden country de- 
pending on cotton and tobacco for a 
living that has been portrayed by some 
writers and playwrights, Even the 
most prejudiced visitor cannot help 
but note the change for the better 
being wrought throughout the entire 
area. And everywhere in the rural 
South, small-town bankers are awaken- 
ing to the possibilities that lie ahead 
of them. 

Take Roy Otwell, for instance. Mr. 
Otwell is just about the whole town 
of Cumming in North Georgia, for 
besides being the chairman of the 
board and president of the Bank of 
Cumming he is also the local news- 
paper publisher, leading merchant and 
business promoter. 

For years Mr. Otwell had pondered 
the predicament of his farmer friends. 
Cotton and corn crops had slumped in 
his home county of Forsyth, Houses 
were ramshackle and unpainted, fences 
were down, while cotton and corn 
crops gave farmers little income. 

Otwell conceived the idea of direct- 
ing farmers into more lucrative fields. 
He sold them on the idea of raising 
chickens for the broiler market. But 
even more important is the fact that 
he made it possible for them to raise 
them. Through the local bank, he 
loaned money so they could build 
broiler houses, buy chicks and feed and 
install equipment such as water pumips 
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Farm Procrams of 
Southern Bankers 


By 
‘HAROLD SEVERSON 


Associate Editor, Southern Agriculturist 


Many small-town bankers have taken leading roles in 
the virtual revolution in Southern agriculture, and 
their activities are helping to make the rural South 
a better and more prosperous place in which to live 





LIVESTOCK .. 














, W. A. Montgomery, banker at Edwards, Mississippi, 


has fostered the development of herds, pastures, market 


and brooder stoves. To prove the 
possibility of the broiler industry, he 
built ten houses with a capacity of 
1,200 broilers. This demonstrated 
that broilers could be raised profitably. 
The industry grew by leaps and 
bounds, spreading to neighboring 
counties. 

Today the farmers in about seven 
Georgia counties are producing an 
average of about 400,000 broilers each 
week. From this business, plus the 
sales of hatching eggs and culls from 
poultry flocks, they earned a gross in- 
come in excess of $20 million. 
this money they are buying and paying 
for farms of their own. In one county 


With — 


alone, 100 new landowners completed 
paying for farms purchased two or 
three years ago. 

This amazing story is backed by the 
testimony of agricultural authorities 
of the South. The writer personally 
visited the section in order to obtain 
first-hand figures. Everywhere he 


could see the evidence of this new. 


prosperity which the foresight of a 
rural banker had helped to engineer. 

Mr. Otwell believed so implicitly in 
the future of the broiler business that 
he built a huge poultry dressing plant 
for Wilson & Company of Chicago. 
Cumming lacks railroad connections, 
but the young banker talked so elo- 
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NEW CRO pS . . . George M. Clark, Chattanooga banker, inspecting 


experimental herb crop on his farm, sees it as lucrative local industry 











POU LTRY . . . Roy Otwell, president of local bank, Cumming, Georgia, 


has promoted and financed establishment of extensive broiler business 


quently that he induced Chicago 
officials of the packing firm to approve 
the isolated village as the site for the 
plant. It cost Mr. Otwell $40,000 
and today provides employment for 
hundreds of people. 

That’s why there’s money jingling 
in farmer pockets that would never 
have been there had it not been for a 
country banker. 

There are other progressive country 
bankers. One of them is Garland 
Johnson, vice-president of the Bank 
of Elkin in Elkin, North Carolina. 
Mr. Johnson was quick to realize the 
need of a well-diversified farming pro- 
gram in his area. 


“IT believed the bank could be of 
real service to farmers by helping them 
improve their farms in addition to 
extending credit,’’ he recently stated. 
“‘Therefore, I set out to do something 
about the situation.” 


ONE of his first steps was to present 

his suggestions to three active civic 
organizations, the Kiwanis Club, Junior 
Chamber of Commerce and the Mer- 
chants Association. They enthusiasti- 
cally endorsed his suggestions and 
agreed to assist him in his program. 
Each organization named two repre- 
sentatives to work with him, thus con- 
stituting a seven-man committee to 
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co-ordinate efforts of each group. 

At the first meeting of the com- 
mittee, Mr. Johnson proposed that 
the Elkin Agricultural Council be 
organized of these men. Its purpose 
was to help farmers increase their in- 
come and raise their standards of liv- 
ing. This took various forms. Meet- 
ings with farmers were held at frequent , 
intervals to discuss production of hogs, 
chickens, milk and beef cattle. Special- 
ists from the North Carolina Extension 
Service addressed the groups. All-day 
poultry schools and egg shows were 
held, with expert advice being given 
poultry men on the breeding, care and 
marketing of their flocks. Manufac- 
turers took advantage of these meet- 
ings to exhibit equipment. 

The Elkin Agricultural Council did 
not forget the rural boys and girls. It 
sponsored a dinner and an address on 
methods which girls could use to better 
living conditions in their homes. The 
Council also bought 70 pigs and dis- 
tributed them to 4-H club boys and 
adult farmers at cost. 

Back in October, the Council gave a 
banquet for the 4-H and FFA mem- 
bers who had exhibited animals at the 
Elkin Fat Stock and Wool Show and 
Sale. Fifteen hundred boys and girls 
attended the show and judging of the 
calves which was followed by the sale 
of the various animals. The sale broke 
four state records. The calves sold at 
an average of 24 cents a pound while 
the grand champion sold for 60 cents 
per pound and the reserve champion 
for 40 cents. 


"TENNESSEE'S C. W. (Bill) Bailey of 

Clarksville has been nationally pub- 
licized because of his ‘‘Four Pillars of 
Income.” He was one of the first 
country bankers to see the driving 
need for getting farmers converted to 
diversified farming. He has done a 
remarkable job. The Clarksville terri- 
tory, once cursed with a system of 
farming concentrated on tobacco, is 
one of the most prosperous sections in 
the South because farmers raise cattle, 
lambs and wheat in addition to tobacco. 

Bill Bailey’s example has been fol- 
lowed by scores of other rural bankers, 
some of them in Tennessee. Over in 
Chattanooga a city banker likewise is 
dedicating a great deal of his efforts 
toward helping farmers help them- 
selves. He is George M. Clark, presi- 
dent of the Pioneer Bank. 

Owner of a farm in the Sequatchie 
Valley near Chattanooga, Mr. Clark 
became interested in his neighbors. 
He observed owners of small farms 
attempting to make a living by grow- 
ing row crops on eroded land. Talking 
with some of the leading farmers of 
that area, he conceived the idea of 
getting them to change over to dairy- 
ing. He knew that Chattanooga 
needed more milk and dairy products, 
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for much of it was imported from other 
sections. By getting farmers switched 
over to dairying the land would be 
improved, for cover crops would be 
grown for pasturage as well as erosion 
control. 

His plan proved to be a “natural.” 
The agricultural committee of the 
~Chattanooga Chamber of Commerce 
endorsed it. Unfortunately, it took 
no definite action toward getting the 
program started. So Mr. Clark pro- 
vided the necessary impetus by pur- 
chasing an éxceptionally fine bull for 
use by dairy herds through an artificial 
insemination program. The need of a 
good sire to improve dairy herds was 
very apparent, for a survey showed 
only 1,500 cows of distinctly non- 
descript origin in the Sequatchie Valley. 

The next step was to obtain the 
services of a capable man to handle 
the insemination program. A _ high 
school-teacher was hired. The bank 
bought and paid for the bull and then 
transferred it to this man for the 
nominal sum of a dollar with the right 
of repurchase. The entire breeding 
fee of $3.00, plus a travel allowance of 
12 cents a mile, go to the young man 
handling this service. Advertisements 
in the Chattanooga papers helped to 
publicize the insemination plan, while 
circulars were sent to every farmer in 
the Sequatchie Valley. Night meet- 
ings were held at school houses to dis- 
cuss the program with prospective 
dairymen. 

As a result of Mr. Clark’s energetic 
campaign, three new milk routes have 
been started in the Valley, the quality 
of the herds has been increased greatly, 
and several farmers encouraged to 
begin dairying. Best of all, additional 
income is coming into the Valley 
and directly into the pockets of farmers. 


ARTIFICIAL INSEMINATION . 


program sponsored by Pioneer Bank, Chasuineesii. Tennessee 
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From a purely selfish viewpoint, 
Mr. Clark’s contributions in time and 
money have paid off very well. 

“IT believe the Pioneer Bank today 
is considered as a bank that is defi- 
nitely interested in farmers and their 
problems,” he wrote recently. ‘The 
amount of banking business that has 
directly resulted from this program 
hasn’t been enormous. However, it 
has aroused interest in our bank 
among farmers in all the other sections 
surrounding our city.” 


NOTHER banker who saw the ad- 

vantages of converting a one-crop 
section to the benefits of dairying is 
Jerry Roden of Boaz, Alabama. He 
served on a Boaz bank’s loan committee. 
Each spring he checked hundreds of 
applications submitted by cotton farm- 
ers. A native of that area, he knew 
the section raised some of the finest 
crops of cotton in the South. Yet each 
year most of the growers found it 
necessary to get a loan until they could 
pick and sell their crop in the fall. 
He knew the main need of farmers was 
another source of income. 

He urged some of them to diversify 
—to milk more cows and thus get 
checks twice monthly instead of wait- 
ing for a cotton check in the fall. They 
remindéd him of the lack of a market. 

“Why milk more cows when you 
can’t sell the extra milk?” they asked 
him. 

Severing his bank connections, 
Roden decided to open a cheese plant 
in Boaz. It was a bold move, for most 
agricultural authorities agreed it would 
never succeed since the volume of milk 
produced was very low in the Boaz 
territory. Good herds of milk cows 
were almost unknown, sanitary milk- 
ing barns were practically non-existent, 





, First calf resulting from 


DAIRY PRODUCTS .. 


Alabama, has developed creamery market for milk 


while equipment for handling the milk 
was primitive at best. 

Roden, however, plunged into the 
task of changing the agricultural econ- 
omy of his section with unflagging 
zeal. Assisted by the county agent, he 
held meetings almost every night. 
Cotton growers were told of the many 
advantages of supplementing their 
cotton income with checks for milk. 
He spoke at every opportunity of the 
need for getting more use of the land 
during the winter months by grazing 
cattle on cover crops. He set up milk 
routes. 

Today his plant is a success. On 
hundreds of farms in his trade terri- 
tory, dairy herds are grazing on excel- 
lent pastures. Good milking barns 
dot the area and truckers are kept busy 
collecting milk for Roden’s cheese 
plant and milk business. He has made 
a success of dairying both for himself 
and his people. 


FURTHER west, in Hinds County, 

Mississippi, erstwhile cotton planters 
speak highly of W. A. Montgomery, 
vice-president and cashier, Bank of 
Edwards. Along with the cotton boll 
and depressed prices for the South’s 
favorite crop, this country banker has 
been responsible for a remarkable 
transition in farming. Drive along the 
roads in that county and you’ll find 
excellent beef herds grazing on im- 
proved pastures. Mr. Montgomery 
helped to organize the Hinds County 
Live Stock Association and has served 
as the only president of one of the 
largest live stock groups in Mississippi. 

Displaying rare talent for organiza- 
tion, this quiet and unassuming banker 
has worked diligently with trained 
agricultural leaders to bring sheep, 

See FARM PROGRAMS—Page 48 





. Jerry Roden, Boaz, 
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DirECTOR 
(CLUTCHBILL 


Plans Murder 


in a Cavern 


Mr. Clutchbill draws on an artist's skill to foster a 


deep-laid scheme designed to thwart a pair of bad 


hombres and to protect some articles of rare value 


By 


FRED COPELAND 


- HAT’S the directors’ room all 
lit up for?” Director Clutch- 
bill asked as he scuffed into 

the Ferndale National and paused at 

Cashier John Atwood’s desk. 

*‘There’s a queer-looking visitor in 
there waiting to see you,” announced 
John. “The Long Point Trust Com- 
pany sent him over here with a prob- 
lem so strange they don’t dare touch 
ag 

When Mr. Clutchbill entered the 
dimly lighted directors’ room he found 
sitting beside the long table a frail 
little man dressed in Old World for- 
mality. The old director was on the 
point of holding out a bony hand to 
the visitor when the man leaped to 
his feet and made a low European bow. 

“I apologize, sir, for this intrusion,” 
he jerked out in quick, perfect English. 

“Not at all... not at all,’’ soothed 
Mr. Clutchbill sliding slowly into a 
chair. 

*‘My name is Pinard,”’ disclosed the 
visitor, ‘“‘A disaster is closing in on 
me.” For a long moment the man 
studied Mr. Clutchbill with a pair of 
small, black, world-wise eyes. ‘‘I under- 
stand from the Long Point Trust Com- 


pany you are successful in detecting 
peculiar crimes. I hope you are as 
clever in preventing them. Articles of 
large value are involved ... and— 
and, confound it! . . . my very person. 
I hardly dared leave the island even 
for the day.” 

“Island?” asked Mr. Clutchbill in 
surprise. 

“Yes, I hadn’t told you that, had I? 
My summer home is on Smuggler’s 
Island over on Champlain. It is the 
only house on the island. In excavat- 
ing for the cellar the workmen broke 
through into a natural underground 
cavern in the rock formation. There 
was evidence it had once been used by 
smugglers running contraband out of 
Canada. We later found where they 
had gained entrance down a perpendic- 
ular rock shaft near the spot my 
house now sits. Old iron spikes driven 
into fissures in the rocks still remain 
there. Two rough-looking characters 
have recently stumbled upon this old 
shaft entrance.” 

‘“Hm’m!” Mr. Clutchbill broke in. 
“But do you mean to say you keep 
your securities in this natural cavern?” 
“Oh, no, but objects of great value. 











“A disaster is closing in on me” 


It is identical with the wine caves of 
the Bordelais district in France, and I 
have hundreds of bottles of imported 
vintage wines deposited in the cavern. 
They run into a heavy sum.” 

“And two men, you say, have 
stumbled on to the wine?’ hastened 
Director Clutchbill, now fully en- 
tranced at his caller’s singular problem. 

“Definitely! A small island is more 
dangerous than I had thought; people 
go there when you are away. This 
pair had been there before because 
they’d come with an iron bar and spade 
to dig at the old shaft entrance which 
is now covered by a large slab of stone. 
They no doubt think there’s a bucket 
of gold under it. I drove them off. 
They’d have gone down right amongst 
the wines.” ; 


‘“*TSHEY’LL be back,” nodded Mr. 
Clutchbill, “‘and if cornered, they 

will prove dangerous.” 

“Any night, now,” agreed Mr. 
Pinard revolving a helpless hand, 

“You are retired, sir. . . eh, that is, 
alone there at the island?” 

“Yes, alone. I am a painter and 
sculptor, and lived formerly in France.” 

“Hm-m!” Mr. Clutchbill rubbed 
the underside of his jaw with his 
knuckles. ‘I hate to see fancy liquor 
go down a pirate’s hatch. I’m in- 
clined to help you battle them.” 

*‘Ah-h!? gushed Mr. Pinard, “I had 
hoped to hear you say that. You 
shall be suitably rewarded. It is im- 
perative that I get back at once to 
relieve a neighbor who was good 


See DIRECTOR CLUTCHBILL—Page 54 


“My name is Pinard,”’ disclosed the visitor. | 
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Regulation Q™ 


Under Regulation Q of the Federal Reserve Board, 
member banks are prohibited from absorbing exchange 
charges, except in trivial amounts. It is held that such 
absorption is an indirect payment of interest on balances. 
Since member banks are therefore required to charge 
their customers with any exchange incurred in the col- 
lection of non-par business, it is to the interest of both 
bank and depositor that these items be collected through 
the most economical channel. 


The Philadelphia National Bank provides such facilities. 


Throughout the years we have specialized in the collec- 
tion of cash and collection items, and have built up 
facilities second to none. We are thus in a position to 
cffer a collection service with minimum charges. 


We have prepared a pamphlet which we believe will be 
of interest to you, and we invite you to write for a copy. 


THE PHILADELPHIA 
NATIONAL BANK 


Lhe Gletest and Largest Bank tn Pennsylvania 
OQnganiued 43803 


PHILADELPHIA 1, PA. 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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By N. 


Washington Reaction to 
British Election 


(See Cover) 


Outwardly official Washington has 
appeared calm over the British elec- 
tions, which resulted in a landslide 
victory for the Labor Government and 
its program of nationalization. 

Privately, however, there has been 
some concern over the sudden diver- 
gence in the political philosophies of 
Great Britain and the United States. 

Significantly, Washington has wished 
to sidestep any public accusation of 
meddling in British politics and has 
refused to be put on the record as to 
its feelings. Secretary of the Treasury 
Fred M. Vinson has been bombarded 
by newspapermen to give his views on 
the Bank of England’s proposed na- 
tionalization. At a press conference 
he finally yielded with “no comment.” 

Government officials entrusted with 
United States foreign aid, both finan- 
cial and material, are not contemplat- 
ing any change in the prearranged 
post-war aid programs designed to 
restore England over the years to her 
important international financial and 
export position. 

In Great Britain, the British Social- 
ists, a political wing of the British 
Labor Government, have demonstrated 
that they do not favor a revolution 
of the Marxian type, nor a dictator- 
ship of the proletariat, nor confiscation 
of wealth. They do favor gradual 
government ownership of the postal 
system, municipal waterworks and 
power plants, and public housing, and 
more recently have added coal, iron 
and steel and the Bank of England to 
the program. 

Since the beginning of the war, the 
Bank of England has worked more 
closely than ever before with the 
British Treasury. It has not in fact 
operated independently since 1939. 
With the endorsement of the Bretton 
Woods agreements closer co-operation 
between the bank and the British 
Government has been viewed as neces- 
sary. This was frequently referred to 
during the Bretton Woods conference 
in July, 1944. 

However, the proposed nationaliza- 
tion of The Old Lady of Threadneedle 
Street, renowned as a bulwark of pri- 
vate enterprise since 1694, has raised 
many questions both in Britain and in 
the United States. Would it mean new 
officers for the bank, and new policies 
in which “social need” would be an 
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Bank of England, London 


Proposed nationalization raises questions 


uppermost consideration? What would 
nationalization do to Britain’s finan- 
cial position in the world, and in its 
international thinking? How would 
the 35,000 stockholders be reimbursed 
by the British Treasury? 

Perhaps the question of greatest 
moment to banking is: Will the trend 
go beyond direct ownership of the 
Bank of England? That is, will the 
announced objective of “effective plan- 
ning of investment in order to pro- 
mote employment and national de- 
velopment” involve an extension of 
control over commercial banks and 
their loan activities, as well as the 
guiding of new capital into selected 
industries? 

As this is written, the new Chancellor 
of the Exchequer, Hugh Dalton, has 
not revealed the details of his financial 
and fiscal policy. Mr. Dalton held 
two important posts in the coalition 
government of Mr. Churchill. He was 
Minister of Economic Welfare from 
1940 to 1942, and President of the 
Board of Trade from 1942 until the 
formation of the “Caretaker” govern- 
ment. Both posts were closely con- 
nected with foreign affairs and inter- 
national trade, in which Mr. Dalton is 
considered an expert. 

As Minister of Economics, he saw to 
it that countries with which England 
was at war were deprived of those 
materials with which to wage a modern 


war. As President of the Board of 
Trade, in charge of home front ration- 
ing, he probably had more effect on 
the lives of the men, women and 
children of England than any other 
war minister. 

The only other ministerial post he 
has held was as Undersecretary for 
Foreign Affairs from 1929 to 1931 
under the Ramsay MacDonald Govern- 
ment. 

: * * 7 


Victory Loan in October 


The unexpected end of the war 
necessitated a change in the financing 
program of the Treasury. 

An 8th War Loan had been planned 
for around the close of the year, and 
state finance committeemen were 
scheduled to confer in Washington 
with Ted R. Gamble, chief of the War 
Finance Division of the Treasury, 
early in September. These plans were 
drastically revised on August 13, when 
it was decided to substitute a Victory 


-Loan for the 8th War Loan. 


The drive will extend from October 
29 to December 8, and will have a goal 
of $11,000,000,000. Of this total, it is 
hoped to raise $4,000,000,000 from 
sales to individuals, including $2,000,- 
000,000 in Series E bonds. The basket 
of securities offered does not include 
an intermediate bond, such as the 114’s 
of the 7th War Loan Drive, but is 
otherwise similar. 

A joint statement issued by the 
bank supervisory agencies in connec- 
tion with the drive gave assurance 
that bank loans to permit individuals 
to augment their subscriptions would 
not be subject to criticism, but should 
be on a short term or amortization 
basis fully repayable within six months. 
Also, that there would be no deterrent 
in examination or supervisory policy 
against bank investment in govern- 
ment securities except those specifically 
ineligible, and no criticism of banks 
temporarily borrowing from or selling 
Treasury bills to the Federal Reserve 
banks. 

Incidentally, the August “Treasury 
Bulletin” has this to say of bankers’ 
efforts in the last drive: 

‘*The American Bankers Association, 
through its War Loan Committee, co- 
operated very closely in the sales work. 
The Association’s ‘Plan of Action,’ 
which featured not only reporting and 
recording of bank sales but direct 
solicitation of depositors, was more 
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widely adopted by banks than ever 
before. Investment bankers and secu- 
rity dealers also stressed special pro- 
motions for the sale of E bonds.” 

¢ + ° 


A. B. A. Favors Proposed 
G. I. Loan Changes 


A bulletin issued by the A. B. A. 
Committee on Service for War Veter- 
ans summarizes the loan provisions of 
an amendment to the Act recently 
enacted by the House, reviews legisla- 
tive proposals which preceded House 
endorsement of the bill, and reiterates 
the association’s policy with regard to 
bank loans to veterans under the 
G. I. Bill. 

The bulletin entitled “Banks and 
the War Veteran,” also sets forth for 
the nation’s 15,000 banks the high- 
lights of the A. B. A. committee’s ac- 
tion in the sphere of veteran relations 
and the parallel activity among State 
Associations and community banking 
groups. 

According to the bulletin, Title III 
of the bill contains the substance of 
several important changes in the Act 
recommended by the A. B. A., notably 
the extension of time within which a 
veteran may apply for a loan, use of 
the honorable discharge as a certificate 
of eligibility, the automatic guaranty 
of loans, and permitting national banks 
to make real estate loans to veterans 
on the same basis as other lending 
institutions. 

“The new bill, however, does not 
provide for the enlargement of the 
purpose for which loans can be made, 
such as for the purchase of inventories, 
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seed, feed and fertilizer, stock in 
corporations or shares in partnerships, 
and similar provisions believed by the 
A. B. A. Committee to make the Act 
more flexible and permit its wider 
application,” the bulletin says. 

These changes were among the 
proposed revisions recommended by 
Chester R. Davis, chairman of the 
Committee on Service for War Veter- 
ans, when he spoke for the A. B. A. 
during a public hearing before the 
House Committee on World War 
Veterans’ Legislation. 

“It is the opinion of the American 
Bankers Association that the principles 
of the Servicemen’s Readjustment 
Act of 1944 are sound,” the bulletin 
states. “Although some amendments 
to the guaranteed loan provisions of 
Title III] may be necessary in the 
interest of clarity and of more prompt 
and adequate assistance to veterans, 
it is our view that the banks should 
co-operate fully in carrying out the 
purpose and intent of the loan guar- 
anty provisions within the present 
framework of said title.” 


* ¢ ° 


Eccles Remains, Hansen Out 


Marriner S. Eccles, chairman of the 
Federal Reserve Board, has tendered 
his resignation to President Truman, 
but the President did not accept it. 
Mr. Eccles lunched with Mr. Truman 
recently at which time he told the 
President that he was free to name his 
successor if he felt that a new man 
should head the Board of Governors 
of the Federal Reserve System. 

Mr. Truman, it is reported, told 
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Mr. Eccles to stay on the board, un- 
less the pressure of personal business 
necessitated his resignation from the 
fourteen-year office term to which 
President Roosevelt appointed him in 
February, 1944. 

Mr. Eccles was appointed a governor 
of the Federal Reserve Board in 
November, 1934. When the Board 
was reorganized under the Banking 
Act of 1935, he was made chairman on 
February 1, 1936. He was reappointed 
to a four-year term in 1940 and when 
that term expired he was again re- 
appointed to a fourteen-year term of 
office. 

A significant personnel change has 
taken place in the Federal Reserve 
Board. Alvin H. Hansen, Littauer 
Professor of Economics at Harvard 
University and former president of the 
American Economic Association, is no 
longer a consulting economist to the 
Board. 

Mr. Hansen is America’s leading 
exponent of deficit financing as a means 
of attaining economic prosperity. His 
views and his teachings are akin of 
the theories of Lord Keynes, British 
economist. 

‘ + o ry 


Fiscal Unification Plan 


Retiring Secretary of the Treasury 
Henry Morgenthau’s plan to consoli- 
date the banking, insurance, lending, 
and borrowing operations of the Fed- 
eral Government under the aegis of 
the Treasury has been coolly received 
by the President, it is reported. Pri- 
vately Budget Director Harold D. 
Smith was unequivocal in his opposi- 
tion to the plan. 

However, one phase of Mr. Morgen- 
thau’s plan, simplification of the finan- 
cial structure of government corpora- 
tions, is expected to receive support 
both from Mr. Truman and from Sena- 
tor Harry F. Byrd, chairman of the 
Joint Committee on Reduction of 
Non-Essential Federal Expenditures. 
A Bill, S. 469, providing for financial 
control of the forty-four government 
corporations having power to borrow 
approximately $32,000,000,000, is now 
before Congress. 

“To me,” Mr. Morgenthau said, 
“the outstanding weakness in the 
management of Federal fiscal business 
is the absence of a single, responsible 
officer to whom the President may look 
for complete and comprehensive policy 
direction over the entire field of bor- 
rowing, lending, spending and insuring. 
Since the Treasury Secretary is charged 
with the responsibility for raising the 
funds, managing the public debt, and 
reporting to Congress on the financial 
condition of the nation, he is identified 
Yet, in 
actual practice the area of control and 
influence exercised by the Secretary 
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We all speak the same language 


A number of our Correspondent Banks 
have told us how much they appreciate 
the sympathetic understanding we show 
toward their problems. Actually, there’s 
every reason why we should see eye-to- 
eye with them. 

Most of the officers of The Pennsyl- 
vania Company began their careers in 
small banks and became officers of their 
respective companies before joining us. 
Their views are based on small-bank 
training and experience. 


At the same time, they have a thor- 
ough knowledge of big-bank operation 
and policy. Every senior officer of The 
Pennsylvania Company is a member of 
the “25-year Club,” having served this 
company, or one of its predecessor com- 
panies, for 25 consecutive years. 

As a large bank, and one of the 
nation’s oldest and largest trust com- 
panies, we have much to offer to ou 
Correspondents. And it is our policy ic 
be as helpful to them as possible. 
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of the Treasury is largely limited to 
one side of the ledger. He is notin a 
position to exert proper influence over 
the use and disposition of the funds he 
must raise and account for to the 
nation. This weakness is a material 
handicap to the functioning of the 
Treasury Department and, moreover, 
to the orderly and unified conduct of 
this Government’s financial affairs.” 

Mr. Morgenthau suggested that in 
order to put the plan of fiscal integra- 
tion into operation there should be 
established a National Committee for 
Fiscal Affairs, headed by the Secretary 
of the Treasury, and composed of 
representatives from each of eight sub- 
committees covering these fields: in- 
dustrial finance, agricultural finance, 
foreign finance, maritime finance,money 
and credit, housing finance, public 
works finance, and Federal budget. 

The former Secretary suggested that 
the Bureau of the Budget should be 
returned to the Treasury, while the 
Treasury’s influence should be ex- 
tended over the Board of Governors of 
the Federal Reserve System, the Federal 
Open Market Committee, and the Secu- 
rities and Exchange Commission. 

* Sd * 


Vinson’s Interest Rate 
Policy Indicated 


Secretary of the Treasury Fred M. 
Vinson apparently is committed to 
the low-interest policy of his prede- 
cessor, judging from the fact that the 
first refinancing operation was carried 
out in virtually the manner outlined by 
Henry Morgenthau, Jr., in a speech at 
Los Angeles on October 14, 1944. 

At that time, Mr. Morgenthau dis- 
cussing “‘Interest Rates and Post-War 
Debt Management,” declared: 

“Just as I see no reason for sub- 
stantially higher interest rates in the 
post-war period, I do not see any need 
for a wholesale post-war funding of 
the public debt into long-term bonds. 

“In the first place, it would cost the 
taxpayers more in interest, Next, it 
would shift whatever risk there is 
inherent in fluctuating interest rates 
from the Government, which is able 
to bear it, to individuals, institutions 
and corporations. Certainly the day 
is past when the United States Govern- 
ment need ask its citizens or its busi- 
ness enterprises to insure it against 
changes in the rate of interest.” 

Secretary Vinson confirmed this 
policy with the disclosure that the 
$1,214,000,000 principal amount of 
234 per cent bonds maturing Septem- 
ber 15, 1945, would be refinanced 
through the medium of an offering of 
% per cent certificates of indebtedness, 
dated September 1, 1945, and maturing 
September 1, 1946. 

The implications of this policy are 
obvious to banks. 
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NEW- Every Banker Whose Customers 
Ship on Credit Should Read This Book Now 


"S just off the press . . . so write 

today for a free copy of “CREDIT 
LOSS CONTROL — a Must for 
Profit.”” Here is a timely new book ... 
written primarily for manufacturers 
and wholesalers . . . which may mean 
the difference between profit and loss 
for some of your customers in the 
months and years of uncertainty and 
change that lie ahead. 


Although it takes only 10 minutes to 
read, this book shows how failures 
multiplied after World War I . . . how 
the shift from a war-supported econo- 
my to peacetime competition brought 
business upsets . . . how American 
Credit Insurance prevented disaster 
for many companies during that 
hectic postwar period. 


It shows how Credit Insurance will 
provide Credit Loss Control for your 
customers at surprisingly ow cost... 
in these times when taxes nay make it 
impossible for them to build and keep 
ample reserves to cover abnormal 
credit losses which may come later. 
It presents actual cases to show some 
of the many things that can happen... 
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to wipe out a debtor’s ability to pay ... 
during the 30-60-90 days after goods 
are shipped. 


And in all of these things you will 
see why thousands of banks now 
recommend American Credit Insurance 
to their customers . . . and why many 
banks insist on this added protection 
in the granting of loans. 


American Credit Insurance, you see, 
GUARANTEES PAYMENT of your 
clients’ accounts receivable for goods 
shipped . ... and this protection now 
may be extended without cost to 
include the bank as a named in- 
sured. You may need this additional 
collateral on your commercial loans. 


If ever there was a time when cus-. 
tomers needed your advice, IT IS 
NOW! Write today for a copy of 
“CREDIT LOSS CONTROL” to: 
American Credit Indemnity Company 
of New York, Dept. 49, First National 
Bank Bldg., Baltimore 2, Maryland. 


PRESIDENT 


American 


Credit Insurance 


Guarantees Payment 
of Accounts Receivable 


OFFICES IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 
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NATIONAL BANK 
OF DETROIT 


Complete Wartime Banking and Trust Service 
Statement of Condition June 30} 1945 








RESOURCES 
Cash on Hand and Due from Other Banks 
United States Government Securities 
Stock of the Federal Reserve Bank . 
Other Securities . 


$ 257,779,235.80 
825,037,549.86 
1,455,000.00 
50,156,983.38 


Loans: 
Loans and Discounts 
Real Estate Mortgages 


Branch Buildings and Leasehold Improvements 





$154,044,033.42 
18,087,943.20 172,131,976.62 























1,006,928.21 
Accrued Income Receivable ‘ , i : 2,746,806.62 

Customers’ Liability on Acceptances and Letters of Credit 2,021,010.37 | 
$1,312,335,490.86 thi 
LIABILITIES th 
Capital Funds: mi 
Preferred Stock ; ; : ; ‘ . .$  8,500,000.00 in 
Common Stock Te ee ee ee ee ee re Fe 
Seg cake 27,500,000.00 C 
Undivided Profits 4,734,035.80 $ 53,234,035.80 | 
General Contingency Reserve 3,699,743.93 a. 
Deposits: : 
Commercial, Bank and Savings. 4 ‘ : ( $975,934,881.20 - 
United States Government. ‘ : ; ; : . 238,935,418.18 a 
Treasurer—State of Michigan ‘ . , ; : : 11,413,085.10 a 
Other Public Deposits .. ? : é F : . 24,198,594.24  1,250,481,978.72 1 
Common Stock Dividend No. 22, payable August 1, 1945 812,500.00 d 

Accrued Expenses and Taxes Payable 2,086,222.04 
Acceptances and Letters of Credit 2,021,010.37 0 
$1,312,335,490.86 a 
United States Government Securities carried at $271,905,767.84 in the foregoing statement . 





are pledged to secure public and trust deposits and for other purposes required by law. 
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TRUST DEPARTMENT 


This bank acts as Trustee, Executor and Corporate Agent 
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Member Federal Deposit Insurance Corporation 


BUY U. S. WAR BONDS REGULARLY OUT OF INCOME 


*On leave of absence in service of U. S. Government 
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CLARENCE E. HILL 


CLARENCE R. CHANEY 
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The PERSONALITY SPOTLIGHT 





JOSEPH F. RINGLAND 


Burden of management rests on three-man team at the Northwestern National Bank of Minneapolis 


Like some of the other larger banks, 
the Northwestern National Bank of 
Minneapolis has decided to distribute 
the burdens of management on a three- 
man team of top executives. Follow- 
ing the death of President Shirley S. 
Ford, the board of directors elected 
Clarence E. Hill as chairman of the 
board, Clarence R. Chaney as vice- 
chairman, and Joseph F. Ringland 
as president. 

Mr. Hill, prominent in local banking 
circles and community affairs for 
many years, has been a vice-president 
of Northwestern National Bank since 
1922, and last year was elected a 
director. 

Mr. Chaney joined the bank as an 
office boy in 1907. He became assist- 
ant cashier in 1920, vice-president in 
1929, and in 1940 was made executive 


officer of the trust department with 
the title of vice-president and vice- 
chairman of the trust committee. 

Mr. Ringland has had a long -and 
varied banking career. Starting with 
the United States National Bank of 
Omaha, he became successively vice- 
president, Great Falls (Montana) Na- 
tional Bank, president, Stock Yards 
National Bank of South St. Paul, 
president, Empire National Bank of 
St. Paul, and vice-president of Guar- 
anty Trust Company of New York. 
In July, 1944, he joined the North- 
western National Bank as vice-presi- 
dent. 

e 

With the passing of one of the 
South’s foremost bankers, Mills B. 
Lane, at the age of 84, the chairman- 
ship of The Citizens & Southern Na- 


Mr. Lane’s 64-year banking career ends; Mr. Murphey his successor 


MILLS B. LANE 








WILLIAM MURPHEY 





tional Bank in Georgia has gone to his 
one-time private secretary, William 
Murphey who has been vice-chair- 
man of the board since 1938. 

The story of the development of the 
extensive Citizens & Southern System 
is primarily and predominantly the 
story of Mr. Lane’s 64-year banking 
career. It was he who engineered the 
merging of Georgia’s two largest banks, 
in 1906, to form the Citizens & South- 
ern Bank. Then followed the organiz- 
ing of the only branch banking system 
in the state, with offices in Atlanta, 
Macon, Augusta, Athens and Val- 
dosta, as well as affiliated Citizens & 
Southern Banks in Dublin, LaGrange, 
Thomaston and Albany. In 1928, the 
Citizens & Southern Bank of South 
Carolina was formed at Charleston, 
and later offices were opened at Spar- 
tanburg and Columbia. 

Mr. Murphey joined the Citizens 
& Southern National Bank in 1910. 
For a time he was private secretary 
to Mr. Lane, subsequently became 
assistant to the president, and then 
was made a vice-president. In 1928, 
when Mr. Lane moved from the 
presidency to the newly created office 
of chairman of the board, Mr. Murphey 
became his successor as the bank’s 
second president. Ten years later he 
became vice-chairman of the board and 
H. Lane Young succeeded him as 
president. 

Sd 


As a result of his outstanding serv- 
ices in organizing and directing rene- 
gotiation operations for the armed 
forces, Joseph M. Dodge has ap- 
parently become an “indispensable 
man” to the War Department. 

For no sooner had Mr. Dodge gotten 
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You would probably be surprised to find 
what an exciting adventure it is to go 
through a modern paper mill—especially 
one where the paper is made complete, 
under one control, in a continuous 
process. 
* * * 

At Hammermill, on the lake shore in 
Erie, Pennsylvania, even a layman can 
see how paper is created—but it seems like 
an elaborate sleight-of-hand feat. 





Starting with the raw materials, you see 
the finished product come into being — 
by — before your eyes. First you watc 
logs of spruce—which were grown on the 
company’s own woodlands in Canada— 
sliced into chips by mighty power-driven 
knives. 
- . . 

You move along to huge digesters, four 
stories high, where these chips are ‘‘cooked’”’ 
into pulp in a sulphur-and-lime acid mix- 
ture prepared right there by Hammermill’s 
own technicians. 

* * 
You follow on through the cleaning and 
bleaching steps, where the great masses 
of pulp turn to a snowy whiteness before 
they go to the paper mill. 

. * 7 
Then the pulp goes into great tubs called 
beaters where, now looking like an agitated 
mass of soft ice cream, it*is prepared for 
the papermaking machines under the eye 
of skilled craftsmen. 

* * * 
Then you see the pulp—now a milky 
fluid more than 99 per cent water—flow 
from the beaters onto a continuous belt 
of fine-mesh screen through which the 
water is drained and “‘shaken’”’ away. 

* * 7 
The moving sheet of pulp begins to look like 
paper to you now, and revolving cylinders 
implant the famous Hammermill water- 
mark (the ‘“‘best-known name in paper’’) 
into the moist fiber of the paper itself. 





When the finished product is to be Ham- 
mermill Safety, the paper is then taken 
into a ae ee room, where only 
a few trusted Hammermill employees 
are ever allowed. Here, by Hammer- 
mill’s own process, the surface is sensi- 
tized so that any tampering will be 
instantly visible. 

. * > 
Made complete in one mill, every step 
under constant scientific control: that’s 
why Hammermill Safety is truly uniform 
—in its strength, its smooth writing sur- 
face, its protective qualities. 

* * * 
We'd like you to know this fine check paper 
better. We'll be glad to send you without auny 
obligation a Hammermill Safety sample book. 
No salesman will call. Just address (mention- 
ing this magazine, please) Hammermill Paper 
Company, 1503 East Lake Road, Erie, Pa. 














THE BURROUGHS CLEARING HOUSE—September, 1945 





JOSEPH M.. DODGE 


To untangle German financial knots 


nicely settled again in his job as 
president of The Detroit Bank, after 
resigning as chairman of the War Con- 
tracts Price Adjustment Board, than 
he began to receive requests from the 
War Department to accept another 
difficult assignment. This time his 
knowledge and ability was impera- 
tively needed in the capacity of finan- 
cial advisor to the Military Governor 
of Germany, General Lucius Clay. 

It is obvious that great importance 
is attached to the untangling of bank- 
ing and financial knots, in the German 
area under American administration. 
On May 10, two days after the Ger- 
man surrender, General Clay wrote to 
Mr. Dodge asking him to take over the 
task. At that time, Mr. Dodge did 
not feel that he could leave his responsi- 
bilities at the bank. Subsequently, 
he received similar . requests from 
Undersecretary of War Robert P. 
Patterson and others. 

Ultimately, the board of directors of 
The Detroit Bank made it possible for 
Mr. Dodge to accept. It is his objec- 
tive to have the organization phase of 
the work completed, the system func- 
tioning properly, and an acceptable 
successor chosen by the end of the 
year, or not long thereafter. 


SJ 


Following the death of William C. 
Cummings, George A. Malcolm has 
been named 
president of 
The Drovers 
National Bank 
and the Drovers 
Trust and Sav- 
ings Bank, of 
Chicago. The 
new chief execu- 
tive of these two 
institutions 
has been with 
the Drovers Na- 
tional since 1916, 
and has been cashier since 1920, vice- 





GEORGE A. MALCOLM - 


president since 1926. To assist him, 
Mr. Malcolm will have the capable 
help of two experienced senior vice- 
presidents of both banks, Dale E. 
Chamberlin and Frederick N. 
Mercer. Together, this trio has a 
combined service record of 108 years. 


Sf 


The tenure of Lyman E. Wake- 
field as chairman of the board of First 
National Bank of Minneapolis, an- 
nounced in the August issue, was of 
less than a month’s duration. He died 
July 25 of coronary thrombosis. 

His banking career dates back to 
1897 when he entered the employ of 
the First National Bank, Austin, 
Minnesota, as messenger and janitor. 
He became president of the First 
National Bank, Minneapolis, in 1926, 
and served in that capacity until his 
election as chairman of the board 
June 29. 


e 


The board of directors of the Na- 
tional Bank of Commerce, Lincoln, 
Nebraska, has 
elected one of its 
veteran officers, 
Byron Dunn, 
as president 
to succeed the 
late M. Weil. 
Mr. Dunn, who 
was previously 
executive vice- 
president, has 
been with the 
National Bank 
of Commerce for 
the past 38 years, starting “at the 
bottom” in 1907. 





BYRON DUNN 


* 


Wirt Davis, chairman of the board, 
Republic National Bank of Dallas, 
died August 3 at the age of 71. He 
had been connected with the bank 
since its founding in 1920 as the 
Guaranty Bank & Trust Co., and has 
been board chairman since 1934. He 
was also prominently identified with 
the oil and lumber industries, and as 
the owner of farms and ranches he had 
a keen interest in agriculture. Aside 
from his many business interests he 
was a noted book collector, with one 
of the best private libraries in Texas. 

+ 


Nat C. Green has been added to 
the list of vice-presidents of Bank of 
America. With the bank for 22 years, 
he has specialized in loans and credits, 
especially in the textile field. He will 
continue to be in charge of the Santee- 
Textile branch, where he has been 
manager for nine years. 

* 


Merle E. Selecman, deputy man- 
ager and secretary of the American 
Bankers Association, is now on leave 
of absence as a special assistant to 
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This emblem identifies the 
Mississippi Valley Trust 
Company at Broadway 
and Olive Street in St.Louis. 














Another leading bank using Hammermill Safety 


The Mississippi Valley Trust Company of St. Louis for more than 90 years has enjoyed 
a position af financial leadership at “the crossroads of the world.” 
Shown below is one of the checks of this distinguished institution. It is printed 


on Hammermill Safety with the bank's trade-mark as part of the surface design. 
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MANUFACTURED BY HAMMERMILL PAPER COMPANY, ERIE FOUNDED 1898 














THIS iS 


SERVICE 


The ThriftiCheck (pay-as-you-go) checking account 
plan is custom-made for modern banks everywhere 
—as shown by successful installations in banks 
with $400,000,000 total assets to those with 
$2,000,000. 


In every city it is exclusive with our client bank, and 
has been carefully worked out to meet the exact 
needs of this bank. 


Bank makes no cash outlay 
for supplies or 
advertising material 


The bank makes no investment for the ThriftiCheck 
plan and pays no royalty. We are paid by the bank 
only as it succeeds and out of the success attained. 


At our own expense we install our complete Thrifti- 
Check system, including checks, check covers, all 
forms, ledger sheets, deposit slips, etc. 


Without charge we furnish mats for newspaper ad- 
vertisements, complete folders, lobby displays and 
counter cards; and offer layouts, art work and sug- 
gestions for car cards, billboards and displays. 


Sale of the check book now 
tested and proved 


This plan offers direct benefits to both bank and de- 
positors, does away with customer controversies — 











and thus develops good will in public relations. 


it insures low acquisition cost and produces profit- 
able high account volume. 


ThriftiCheck attracts new 
customers 


They like the standard style checks without identify- 
ing account numbers, with their names printed on 
every check, and their immediate delivery; and the 
attractive checkbook covers. 


They appreciate the elimination of charge per 
check paid or charges per items deposited. 


We are ready to show you how ThriftiCheck 
creates new customers for every department of the 


bank. 








BANKERS DEVELOPMENT | 

CORPORATION | 

31 Nassau Street, New York 5, N: Y. | 
Telephone REctor 2-7580 
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Frederick A. Carroll, Boston banker 
recently named Red Cross Commis- 
sioner for Great Britain and Western 
Europe. x 

- 


One of the Northwest’s prominent 
bankers, Joel. E. Ferris, retired 
September 1 as executive vice-presi- 
dent of the Seattle-First National 
Bank, in charge of the Spokane and 
Eastern Division, W. M. Marshall, 
vice-president of the Division, will be 
Mr. Ferris’ successor. 


a 


An experienced bank operating of- 
ficer, Alvin J. Vogel, has been 
appointed as secre- 
tary to the research 
committee of the 
National Associ- 
ation of Bank Audi- 
tors and Comptrol- 
lers, headed by 
Ottmar A. Wal- 
dow, comptroller, 
National Bank 
of Detroit. Mr. 
Vogel’s work will 
be to assist with, and co-ordinate, the 
program of this committee. He was 
formerly assistant cashier of the Lake 
Shore National Bank of Chicago, 
where he managed several operating 
departments, was a member of the 
bank’s operating committee, and spent 
considerable time in developing and 
installing new systems. 


ALVIN J. VOGEL 


* 


The president of Morris Plan Bank- 
ers Association, Richard H. Stout, 
will join the Industrial Bank of St. 
Louis on October 1, as vice-president 
in charge of consumer credit relations. 


* 


A well-known Southern officer, 
Louis W. Bishop, formerly vice- 
president and cash- 
ier of the State- 
Planters Bank and 
Trust Company, 
Richmond, has 
joined The Phila- 
delphia National 
Bank as assistant 
vice-president. He 
has long taken an 
active interest in 
bank studies and 
operations, and is a member of the 
A. B. A. Bank Management Commis- 
sion. 

Succeeding Mr. Bishop as cashier at 
State-Planters is Carlisle R. Davis, 
vice-president and secretary of the 
bank. 





LOUIS W. BISHOP 


° 


To co-ordinate and guide its state- 
wide program in behalf of agriculture 
and industrial development, the Trust 


In writing to advertisers please mention The Burroughs Clearing House 





Company of Georgia has appointed 
W.Hill Hosch as director of its Farm- 
Industry Department. He will repre- 
sent all six banks in the Trust Com- 
pany of Georgia Group. 


* 


J. O. Miller, acting president of 
Peoples-Pittsburgh Trust Company, 
announces the elec- 
tion of G. Allen 
Patterson, as vice- 
president and treas- 
urer. Mr. Patter- 
son started his 
banking career as a 
national bank ex- 
aminer, serving for a 
period of six years. 
He became assist- 
ant auditor of 
Peoples-Pittsburgh Trust Company in 
1929, auditor in 1936, and treasurer in 
1941. 














G. A. PATTERSON 


e 


Miss Margaret Morris, assist- 
ant secretary, Union Bank & Trust Co. 
of Los Angeles, has 
been named assist- 
ant trust officer. 
During most of her 
25 years of service, 
Miss Morris has 
been active head of 
the institution’s 
corporate trust 
department. She is 
one of the few 
women in the coun- 
try to hold an executive position in 
the trust field. 


MISS MARGARET 
MORRIS 


* 


Guaranty Trust Company of New 
York has announced the appointment 
as trust officer of Jackson S. Hutto, 
former counsel and superintendent of 
the New York State Banking Depart- 
ment, and more recently associated 
with a New York law firm. 

Two prominent additions have also 
been made to Guaranty’s board of 
directors. They are Robert W. 
Woodruff, chairman of the executive 
committee of The Coca-Cola Com- 
pany, and Stuart M. Crocker, presi- 
dent of Columbia Gas & Electric 
Corporation. 

e 


Robert M. Berkeley has been 
made cashier of The Morris Plan Bank 
of Virginia, Richmond, following the 
death of Anton C. Adams, formerly 
vice-president and cashier. Mr. Berke- 
ley has been engaged in business 
development work, as assistant vice- 
president. 

. 


J. N. Garber, cashier, Forbes Na- 
tional Bank, Pittsburgh, has been 
promoted to the rank of vice-president 
and cashier. 
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This 


PORTFOLIO | 


can he of real help to 
officers in charge of 


Loans 
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By JAMES MONTAGNES 


Youth Employment Resumes 


With easing of mobilization regula- 
tions, Canadian banks are able to go 
back to their pre-war policy of hiring 
young boys just out of high school to 
start as juniors. 

This does not mean that the labor 
problem has been solved for Canadian 
banks. They are now advertising for 
young women as well as youths, to 
take permanent and temporary posi- 
tions. They are explaining in their 
advertising the type of work available 
and the salary being paid, an innova- 
tion among Canadian banks who until 
this war never had any difficulties in 
getting the right type of employees. 

To young men starting in the banks 
as they leave school, the banks offer 
lifelong employment, with pension and 
insurance advantages, and chances for 
promotion throughout ithe various 
branches of the ten chartered banks. 
It is of interest that most of the 
presidents and all the general man- 
agers and top executives started as 
juniors at about eighteen years of age. 
Today juniors starting in Canadian 
banks are paid more than in pre-war 
days, averaging today about $800 a 
year. Girls starting in banks are 
offered about the same or higher pay. 

The banks, having had to rely on an 
increasing number of young women to 
carry the work load during the war 
years, anticipate keeping a larger num- 
ber of girls on the staff than during 
pre-war days and offering young men 
greater opportunities to move more 
quickly up the ladder to senior positions. 
Mechanization of bank work has also 
tended to take much of the pre-war 
monotony and tedious labor out of 
banking for ambitious young men, and 
with girls doing most of this work, 
bank staff departments see brighter 
opportunities for young men to get 
ahead in banking at a faster pace than 
in pre-war days. 


. * Sf 


Housing Programs 


With the housing shortage consti- 
tuting one of the main post-war prob- 
lems in Canada, the government has 
inaugurated a number of guaranteed 
plans for loaning money on housing 
construction (The Burroughs Clearing 
House, March, 1945). The latest step 
to encourage housing, especially low- 
cost housing for servicemen and serv- 
icemen’s dependents and war veterans, 


is a government plan to repay builders 
at loan value for homes or multiple 
housing units they cannot sell within 
a year of completion. This scheme 
was announced in mid-July by Finance 
Minister J. L. Isley. 


In conjunction with this plan, profits 
of builders are limited by government 
regulation, ranging from $350 over the 


lending value on a two-bedroom house, 


to $425 on a three-bedroom house and 
$500 on a four-bedroom house. The 




















31 NASSAU STREET 








FICB CONSOLIDATED DEBENTURES 


AE 
Prime Short Term Issues 


for tnvertment of idle funds 


CONSOLIDATED DEBENTURES of the Federal intermediate 
credit banks offer excellent media for employment of large 
cash balances. Issued monthly in maturities from 6 to 12 
months and denominations from $5,000 to $100,000, 
they are available regularly through recognized dealers 
and dealer banks. Eligible as security for most fiduciary, 
trust and public funds, these debentures are authorized 
under the Federal Farm Loan Act, as amended. They are 
legal investment for savings banks and insurance companies 
in various states, besides enjoying exemption from 


all state, municipal and local taxes. 


THE FEDERAL INTERMEDIATE CREDIT BANKS 


Requests for supplemental information regarding 
these seasoned issues should be addressed to: 


CHARLES R. DUNN, Fiscal Agent 


NEW YORK 5, N. Y. 
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The government had to print it, 
gum it, ship it and sell it to you... 


Then you had to buy it, store it, 
pick it, wet it, stick it on a letter... 





A postage meter does the job better, 

in your own office . . . prints on the 
envelope any value of stamp needed for 
any kind of mail, seals the flap at the 
same time, does its Own accounting... 
Saves time, effort, and usually postage. 
Helpful in any office, large or small... 


P-B+P-B+P-Be P-Be 





P-B+P-BePB+P-BeP-B+P-B+ P-B- 
Pitney-Bowes is making postage meters 
again... Call our nearest office, or 

write for illustrated booklet .. . today! 






pitNey-sowes Postage Meter 
PitnEy-BoweEs, Inc., 3189 Pacific St., Stamford, Conn. 


Originators of Metered Mail, largest makers of postage meters 
Offices in principal cities. In Canada: Canadian Postage Meters, Ltd, 
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purpose of this plan is to promote the 
building of a “substantial number of 
moderate-priced homes in integrated 
developments for sale to servicemen 
and ex-servicemen.” 

Loans would be made under the 
National Housing Act, and Ottawa 
would agree to increase the guaranteed 
purchase price of a dwelling to com- 
pensate for any higher costs due to 
increases in ceiling prices, upward 
adjustment of labor rates or increases 
in taxes on materials occurring after 
the fixing of the lending value for that 
house. Materials and labor are being 
placed on a priority basis for this type 
of home building. 

To get insurance companies into 
large scale home construction, Ottawa 
is ready to make changes in the laws 
pertaining to insurance company in- 
vestments, and to give the companies 
priorities in getting labor and mate- 
rials. Present tentative plans call for 
a limited dividend company represent- 
ing all insurance companies, to build 
mass low-cost housing for rental yield- 
ing 3 per cent interest. A goal of 
10,000 dwelling units a year costing 
about $50,000,000 is being planned. 


¢ SJ o 


Family Allowances 


‘Many mothers of children under six- 
teen years of age who had never used 
banks before have started to do so 
since July 15, to cash the monthly 
government “baby bonus” or family 
allowances checks. About mid-July 
the first of the family allowance checks, 
designed to help defray the cost of 
raising children of school age, were 
issued from regional offices throughout 
Canada. The checks have a prominent 
note on them that they must be cashed 
within thirty days. A monthly total 
of almost 1,500,000 of these checks 
now flow mainly through banks, al- 
though some are handled through 
postal savings and trust and savings 
banks. 

Canadian banks do not receive com- 
pensation from the government for 
handling these checks, an additional 
job on top of the many other govern- 
ment checks being handled by the 
banks for pensions, servicemen’s de- 
pendents allowances, and government 
and munitions plant workers. How- 
ever, some of the banks have begun to 
turn the new customers into potential 
loan customers. For instance, the 
Bank of Montreal, with each handling 
of a “baby bonus” check, gives the 
mother a folder entitled “Our Chil- 
dren’s Health Is Our Nation’s Wealth.” 
It urges mothers to come regularly to 
the bank with their checks, and to learn 
to know “the interested friendly offi- 
cials” of the institution. The folder 


then calls attention to family loans to 
meet emergencies, medical bills and 
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Wherever there is marketable inventory)... 








ae 


«+: YOU can Mo big inventory loans 


Readily marketable inventories of your customers can be excellent “fishing 
ground” for your inventory loan department. Many customers in need of 
additional working capital, do not realize that their inventories may be accep- 
table collateral for loans. Yet—when inventory is field warehoused on the 
borrower’s premises by the Lawrence System you have sound, desirable col- 
lateral for your loans. Tell your customers about this service ... it can brin 
much extra loan business to you. For 30 years the Lawrence System has helped 
banks and other lending agencies increase their loan business—and very prof- 
itably. Currently Lawrence advertises to 18 “top-prospect” industries. The 
Lawrence Warehouse Company branch office in your territory will gladly coo 
erate with you. Phone or write for the new free descriptive booklet, “Field 
Warehousing On Your Premises,” for your customers. 


LAWRENCE WAREHOUSE COMPANY 
FICIA WArehOUsing vor sane coans on inventory 






New York: 72 Wall Street ¢ Chicago: 1 North LaSalle Street « San Francisco: 37 Drumm Street * Los Angeles. 
W. P. Story Building ¢ Buffalo * Boston ¢ Philadelphia « Kansas City, Missouri * St. Louis * New Orleans * Jacksonville, 


Florida * Dallas * Houston * Denver ¢ Fresno ¢ Portland, Oregon ¢ Atlanta © Cincinnati « Washington, D. C. 
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jf You see 


Accounting Forms 


are Worth Keeping, 
them on WESTON paper 


Weston Cotton Fibre Content Record, Ledger, Index and Bond 
Papers are manufactured and tested for this purpose only —to 

rovide an efficient and enduring foundation for records worth 
beeping Weston Papers have what it takes to resist time and hard 
handling, as evidenced by the fact that the majority of this Country's 
permanent records of person and property have been entrusted to 
Weston paper for generations. 


It’s easy to secure this protection for your valued records. Just 
make it a rule if it’s worth keeping, keep it on WESTON paper. 


BYRON WESTON COMPANY, Dalton, Massachusetts 








other extra expenses, and cites interest 
rates and monthly payments under the 
installment loan repayment plan of 
the bank. 


* * 7 


Royal Bank Promotions 


A. F. Mayne has been appointed 
supervisor of foreign branches of the 
Royal Bank of Canada, and C. B: 
Clark has been made assistant super- 
visor of banking arrangements. 

Mr. Mayne recently returned to 
Canada from an extensive trip to the 
Royal Bank’s branches in South Amer- 








A. F. MAYNE Cc. B. CLARK 


ica, and comes to his new post after 
serving since 1944 as inspector of the 
foreign credits department at the head 
office at Montreal. 

C. B. Clark joined the Union Bank 
of Canada, since absorbed by the 
Royal Bank, at Wiarton, Ontario. He 
was transferred to the supervisor’s 
department at Toronto in 1931, and in 
1938 became assistant to the supervisor 
of staff at head office at Montreal. 


Sf] ¢ 


New Bank Secretary 


Frederick John Finlay has been 
appointed secretary of the Bank of 
Nova Scotia, Toronto, succeeding J. G. 
Rogerson, who is retiring on pension. 
Mr. Finlay was born in London, 
England, and served three years with 
the Royal Bank of Scotland before 
joining the Bank of Nova Scotia in 
1921, in the Dominican Republic. 


Sd ° o 


Toll of Prominent Bankers 


Albert Edmund Phipps, 72, chair- 
man of the board of the Imperial 
Bank of Canada, and formerly presi- 
dent of the bank, died on July 11 at 
his Toronto home after a lengthy 
illness. Born in Scotland, he came to 
Canada as a youth, joined the Im- 
perial Bank as a junior at Brandon, 
Manitoba, in 1892. He became gen- 
eral manager in 1921, president in 
1937, and board chairman in 1943. 

Sir Frederick Williams-Taylor, 81, 
former vice-president and general man- 
ager of the Bank of Montreal, died at 





Montreal on August 2. 
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THE BOOKLET COUNTE 








New Booklets 


Federal Reserve in World War 
II . . . This reprint combines the two- 
part article published in the July and 
August issues of The Burroughs Clear- 
ing House, since many bankers and 
other individuals have expressed a 
desire to retain Governor Szymczak’s 
detailed and intimate description of 
Federal Reserve operations for future 
reference purposes. 

The article is recommended reading 
for anyone wishing a clear and accurate 
understanding of Federal Reserve func- 
tions, and some clue as to its post-war 
monetary and credit policies. 


Earning Power of Insured Com- 
mercial Banks . . . This 33-page 
study, prepared by a well-known New 
York analyst, has attracted wide 
attention and is now in its second 
printing. It deals with the question 
of whether bank earnings have been 
excessive during the war, as is now 
being alleged, and discusses the pros- 
pects ahead. 

Detailed statistics are presented to 
show that banks are not rolling in war 
profits, and that the underlying trend, 
unless reversed, foreshadows lower 
earning power for many of the banks. 

This is a subject upon which bankers 
cannot be too well informed, and one 
in which public understanding will be 
increasingly important. 


Effective Procedures in Inven- 
tory Financing ... A study of 
methods used successfully by many of 
the nation’s banks in making loans 
secured by inventories. Written in 
bankers’ language, this 25-page illus- 
trated brochure answers questions 
which most commonly arise in connec- 
tion with such financing. It gets be- 
low the surface of the subject and dis- 
cusses practical problems of organizing 
the bank to handle the business, 
obtaining commodity information, 
maintaining records, determining how 





These booklets are available upon 
request, free of charge or obligation, 
under an arrangement whereby the 
requests are referred promptly to the 
producers. Simply address requests 
on bank or company letterhead to 


The Editor 
The Burroughs Clearing House 
Second and Burroughs Avenues 
Detroit 32, Michigan 


much to lend, liquidating collateral, 
and developing new business. 

In addition, there is a bibliography 
of specialized literature on inventory 
financing, and full text of the Uniform 
Warehouse Receipts Act with index. 


Opportunities in Retail Trade 
. - » With war’s end, a great many 
service men and others will seek to go 


in business for themselves in the retail 
field, and bankers are certain to be 
called upon increasingly for counsel as 
well as financial assistance. 

This 40-page appraisal of the oppor- 
tunities, rewards, risks, and require- 
ments in the retail field should serve a 
timely and useful purpose, in this 
connection. Directed especially to 
returning service men, it discusses some 











Is Your Bank Prepared For Foreign Trade? 


| Soren trade will constitute an important postwar oppor- 
tunity for alert banks. Your customers will need banking 
facilities in foreign countries and data regarding conditions 
abroad, exchange regulations and credit information. 

It is not necessary for you to maintain connections with 
foreign countries to offer this service. Our Foreign Department 
will act as your own, supplying you with the facilities and in- 
formation you require. Moreover, the name of only one bank 
—your own—will appear on the forms we supply. 

This service will save you valuable time in establishing com- 
mercial credits, forwarding collections, making payments. The 
cost is small. Why not consult us now? We are ready to serve you. 


AMERICAN NATIONAL BANK 


AND TRUST COMPANY - 
OF CHICAGO 





LA SALLE STREET 
Member Federal Deposit 
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of the mistakes to be avoided in retail 
operation, and some of the requisites 
of a successful merchant. A check list 
is provided, to assist the individual to 
determine whether he has the personal 
qualifications for a retail career. The 
brochure also includes a study of 
operating and expense ratios in the 
retail grocery field. 


Pathway to Executive Success 
..-A-simple secret that earns advance- 
ment for many men in business is dis- 
closed in this readable pamphlet, one 
of a series of management-idea books 
prepared by a leading paper manu- 
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facturer. Several biographical ex- 
amples are cited to illustrate how this 
formula works out. How individuals 
progress, how they plan for success, 
and how the reader can apply the 
principles of success to his own career, 
are three of the subjects covered. 


Full Employment and the Na- 
tional Budget... A 24-page discus- 
sion of the Murray Full Employment 
Bill, S. 380, which calls for an expan- 
sion of government direction and con- 
trol over the economy, including the 
use of a “national budget’ to pre- 
determine employment deficiencies. 
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Conespondents 


In addition to the ordinary services we offer one 
that is just coming to be recognized as impor- 
tant, although we have worked at it for 32 years. 
They have begun to call it “consumer credit.” 


We have called it by various names, such as time 
payment financing, installment loans, personal 
loans, but the name is not important. The experi- 
ence is. We share it with our correspondent banks. 





AND TRUST COMPANY 
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There is a summary of the bill, 
statements from Senators Murray and 
Taft, favoring and opposing the bill, 
and a concluding analysis of five 
assumptions which the bill makes that 
are seriously questioned. Alternative 
action is suggested. 


Documentary Requirements on 
Shipments to Latin America... 
Helpful information for banks and 
their customers, pertaining to ship- 
ments of merchandise forwarded by 
freight, by air and by parcel post to 
Latin American countries. Details are 
given as to requirements in the way 
of consular invoices, visas, commercial 
invoices, certificates of origin, etc. 


Tax Adjustment Act of 1945... 
A general summary and detailed ex- 
planation of a revenue measure en- 
acted mainly for the: purpose of im- 
proving the cash position of business 
during the reconversion period. Also 
a complete verbatim report of the 
1945 Act, and quick reference tables 
giving the rates of individual income 
taxes, corporation taxes, gift tax and 
Federal estate tax. 


Still Timely 


Analysis of 106 Retirement 
Plans . .. This study of current 
trends in employee benefit -programs 
divides the plans into four classifica- 
tions, based on the coverage entailed, 
and it compares the salient features of 
the plans under each classification. 


About Checking Accounts... 
Booklet reprint of a series of news- 
paper advertisements utilized by a 
Detroit bank to clarify some of the 
confusion in the public mind concern- 


ing checking accounts and _ service 
charges. 


A Personal Insurance Audit... 
This brochure facilitates a systematic 
and complete comparison of an indi- 
vidual’s insurance protection with the 
potential losses that might be incurred. 


Banking Research Program... 
A listing of the financial studies pub- 
lished and in preparation under the re- 
search program being supported by the 
Association of Reserve City Bankers. 


How to Perpetuate the Sound 
Management That Built Your 
Estate . . . Something new and dif- 
ferent in trust promotion, emphasizing 
the capabilities and human under- 
standing of the bank’s trust executives 
rather than the technical details of 
trust service. 


Employee Pension Plans .. . 
A comparison in chart form of four 
basic types of pension plans involving 
company contributions only. 
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Locate Now... on this preferred risk 





4 billion dollar *buy-way’! 


As new autos, homes and furnishings be- 
come available, thousands of State Farm 
Mutual policyholders will be in the mar- 
ket for them. Their post-war buying plans 
involve an expenditure of $4,000,000,000 
plus. The 6,000 State Farm agents are 
right now encouraging their policyhold- 
ers to go to local cooperating banks for 
credit. That means the tremendous po- 
tential of 1,100,000 preferred-risk cus- 
tomers for banks... with prospects of 






a multi-billion dollar demand. 

State Farm Mutual policyholders vibe 
far above the U. S. average in economic 
status. This is graphically illustrated be- 
low—where you can see that (based ona 
recent policyholder survey) State Farm’s 
policyholders are indeed preferred risks. 

Get a spot on this 4 billion dollar 
‘““‘buy-way’’ now! Be ready with the State 
Farm Bank Plan when the traffic starts 
moving your way. 
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Pacific Coast Office: 
Berkeley, Calif. 











STATE FARM 
INSURANCE 
COMPANIES 


BLOOMINGTON, ILLINOIS 





Canadian Office: 
Toronto, Canada 
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Our National Advertising Promotes Your Bank! 


State Farm has launched a nation-wide advertising campaign to tell 
America’s car buyers, “See your local banker before you finance 
your next car.’’ Available now for your use is a new plan book, 
‘“‘New Profit Opportunities for Banks,” packed with information 
that will be of value to you in the very near future. There’s no 
obligation. Simply clip and mail the coupon to State Farm Mutual, 
the world’s largest auto insurance company. 








State Farm Insurance Companies 
Bloomington, Illinois 
Gentlemen: 

Will you please send us, without obligation, your 
FREE booklet, "New Profit Opportunities for Banks,” 
explaining the State Farm Bank Plan, and including 
the results of your recent survey of your policy- 


holders’ postwar buying plans. BC-95 
NGOM@ . oc ccccccccccvccccscccccceccescceesooes 
oo 6eeetcsesegeness4 paceans ceshesenmerat nein 
AGGIES. oc ccvecccccccccssccvccvcpevecseseese 
- | SPETYETEST EL eee Zone State. ......ee 


———CLIP NOW!... MAIL TODAY! ~~~] 
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AMERICAN EXPRESS TRADE GEOGRAPHY st 
sl 
. V 
for Businessmen ...Travelers ... Bankers fc 
tl 
S 
AMERICAN FIRMS seeking foreign markets are invited to make use of the facilities I 
of the rapidly expanding network of American Express foreign offices. d 
Already 20 of these are in active operation. Other offices are in process of r 
reopening as war restrictions are relaxed. sl 
Through American Express domestic offices, you can provide your clients ¥ 
immediate, experienced aid to American Businessmen in such important details as: } 
1 Air and Steamship Tickets, Itinerary Out- 3 Export and Import Shipping, Customs as 
lines, Routes, Costs, Hotel Accommodations. Clearances, Placement of Marine Insurance, | 
Documenting from point of origin to Desti- t 
nation. Pp 
2 Travelers Cheques—the only present-day, c 
readily acceptable, universally recognized 4 Foreign Exchange, Remittances, Collec- . 
international travel funds. tions, Travelers’ Letters of Credit. ; 
Each foreign office is staffed by men familiar with American business methods and . 
requirements, in whose capable hands your clients’ overseas trade problems may : 
be safely left. Inquiries are invited. ‘ 
s 
I 
o 1 
MEMHMCHN VLEAI : 
SERVICE AROUND THE WORLD 
65 Broadway, New York 6, N. Y. 
Antwerp, Athens, Basle, Bombay, Buenos Aires, Cairo, Calcutta, Florence, Geneva, Glasgow, 
Liverpool, London, Lucerne, Manila, Marseilles, Nice, Paris, Rio de Janeiro, Rome, Zurich. 
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COURT DECISIONS 
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By CHARLES R. ROSENBERG, sr. 


Member of the Bar of Pennsylvania and of the District of Columbia 


When Accommodation Party is 
‘*Surety”’ 


In West Virginia an accommodation 
co-maker of a negotiable note signed 
his name and wrote the abbreviation, 
“Sec.” after his signature. When sued 
on the note, he made the defense that 
he signed, not as an accommodation 
party to a negotiable instrument, but 
as a surety only. He further con- 
tended that he was discharged as 
surety by certain actions of the payee, 
who was the plaintiff in the suit. 

The Supreme Court of Appeals of 
West Virginia agreed that he could not 
be held as an accommodation party 
under the Negotiable Instruments Law, 
but only as a surety. A new trial was 
awarded to determine his liability as 
surety. 

In holding that the defendant was a 
surety only, the court based its deci- 
sion on certain changes made by the 
West Virginia legislature in the Uni- 
form Negotiable Instruments Law of 
that State. In the first paragraph of 
Section 119 of the Uniform Negotiable 
Instruments Law the words, “principal 
debtor” were changed to “person 
primarily liable.”” The purpose of this 
change was “‘to eliminate questions of 
suretyship, leaving them to be dealt 
with as at common law.” The legisla- 
ture also deleted from the Act para- 
graphs 5 and 6 of Section 120. 

“In our opinion,” the court said, 
‘these changes evidence a clear legisla- 
tive intent to make the relation of 
principal and surety as it existed at 
common law applicable to negotiable 
instruments and to take wholly from 
the operation of the Negotiable Instru- 
ments Law, the entire law of surety- 
ship.” 

It was admitted that the payee 
understood the abbreviation “Sec.” to 
stand for and mean “Security.” 

Banks located in states which have 
made seemingly minor changes in the 
Uniform Negotiable Instruments Act 
would do well to check on the legal 
and practical effect of those changes on 
actual transactions. (Koblegard Co. 
vs. Maxwell, 34 Southeastern Re- 
porter, Second Series, 116.) 


+ ¢ Sf 


Authority to Discharge Debtor 


A Missouri borrower gave the lend- 
ing bank his promissory note secured 
by a chattel mortgage on certain cattle 


owned by him. The bank sold the note 
to a third party, who eventually sued 
the maker for the unpaid balance 
alleged to be due on the note. 
Admitting the execution and de- 
livery of the note to the bank, the 


maker nevertheless denied liability. 
He alleged that the bank had taken 
and sold the mortgaged cattle “‘in full 
compromise, accord and satisfaction 
and payment of the note,” which, 
however, had not been returned to him. 





THE GREAT LAKES 
INDUSTRIAL REGION 





Industry and commerce of the Great Lakes 
Industrial Region deal in a broad range of 
production from shipbuilding and oil refining 
to greeting cards and carpet tacks. Here, 
corporations draw from and produce for the 
entire world. 

Banks and businessmen secure efficient 
handling of their individual banking needs in 
this diversified area when represented by 
Central National Bank of Cleveland. 


CENTRAL NATIONAL BANK 
of Cleveland 
Cleveland 1, Ohio + 12 Convenient Offices » Member FDIC 














He claimed to have made this agree- 
ment with the bank’s assistant cashier. 

“All the testimony offered by the 
maker,” said the Missouri court, “with 
a view of showing some agreement to 
accept the mortgaged cattle in pay- 
ment of the note was objected to by 
the holder on the ground that there 
was no showing of any authority on 
the part of any agent of the bank to 
make such an agreement. Clearly, the 
agent of the bank (the assistant cash- 
ier) identified by the defendant maker 
had no right to give away the assets 
of the bank or to discharge a debtor 
without authority todoso. According 
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to the maker’s testimony he was deal- 
ing with an assistant cashier, but if he 
had been dealing with the cashier him- 
self, the cashier would have had no 
power, merely by virtue of his office, 
to do any act outside the scope of his 
ordinary duties as cashier. Ordinarily, 
he has no power to discharge a debtor 
without payment or to release a surety. 

“In this. case there was not only a 
failure to show authority on the part 
of the assistant cashier to make an 
agreement, but there was no substan- 
tial evidence that any such under- 
standing or agreement was entered 
into. The bank took the mortgaged 
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cattle after default, to which it was 
clearly entitled; and this at the request 
of the debtor to take possession of the 
cattle, sell it, or do something else 
with it because he could not feed it. 

“Under such a situation it is not 
perceived how the debtor could com- 
plain about the method of selling the 
cattle. There is no claim that the 
mortgaged cattle was not sold for its 
full value or that the note was not 
credited with the full amount of the 
proceeds.” 

The judgment previously given in 
favor of the maker of the note was 
reversed. (Fricke vs. Litton, 187 
Southwestern Reporter, Second Series, 
507.) 


° * * 


Check to Unorganized 
Corporation 


Just when is a “fictitious payee” not 
fictitious? 

That rather curious question re- 
cently came before the New York 
courts. There a check was drawn 
payable to the order of a named cor- 
poration. The check was deposited 
in the supposed corporation’s deposi- 
tary bank, which, with its guarantee 
of endorsements, presented the check 
and collected it from the drawee bank. 
The check was charged to the drawer’s 
account. Actually, on the dates upon 
which the check was drawn, deposited, 
presented and paid, the payee corpo- 
ration did not exist, because its legal 
organization had not been accom- 
plished. 

Reciting the contentions in the suit 
which the drawer brought against the 
drawee bank to recover the amount of 
the check thus charged to the drawer’s 
account, the New York court ex- 
plained: 

“The plaintiff depositor claims it is 
entitled to recover back from the 
drawee bank the amount charged to 
its account on this check, because a 
check drawn to a fictitious payee and 
presented, endorsed and paid to one 
not intended by the drawer, is im- 
properly charged to the drawer’s 
account. The bank contends that 
this rule of law is inapplicable here 
and that in the present case the parties 
actually intended by the plaintiff 
drawer have received the proceeds of 
the check. 

“The plaintiff dealt with three indi- 
viduals who it (the drawer) thought 
were doing business as the corporation 
named as payee of the check and who 
so represented themselves. The plain- 
tiff intended the proceeds of the check 
to be paid to the entity consisting of 
those three individuals, and so it was. 

“That this entity had no formal de 
jure or de facto corporate existence as 
yet does not change the essential char- 
acter of the transaction. The principal 
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The war, etc. 
Was it the war? 

How much slow-down comes from 
forms unequal to the complexities of 
modern business? 

Time and again, the representatives 
of Moore Business Forms, Inc., called 
in to counsel on form engineering, find 
three forms where one might do; entries 
out of sequence; manpower wasted, 
production dragging. 
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The ten companies listed below 
have long been under Moore owner- 
ship. Now, without change of owner, 
management or policy, they combine 
under the Moore name — the largest 
company of its kind. Moore offers you 
an unequaled fund of experience for 
the saving of money and time. 

The Moore representative is a spe- 
cialist in your own field. He analyzes 
your business form system; makes the 


AMERICAN SALES BOOK CO., INC., NIAGARA FALLS AND ELMIRA, N. Y. 
PACIFIC MANIFOLDING BOOK CO., INC., EMERYVILLE; LOS ANGELES, CALIF. 
GILMAN FANFOLD CORP., NIAGARA FALLS, N. Y. 

COSBY-WIRTH MANIFOLD BOOK CO., MINNEAPOLIS, MINN. 


MOORE RESEARCH @ SERVICE CO., INC., NIAGARA FALLS, N. Y. 
SOUTHERN BUSINESS SYSTEMS, INC., ORLANDO, FLA. 
MOORE BUSINESS FORMS, INC. (New Southern Div.), DALLAS, TEX.; ATLANTA, GA, 


tn Canada—Moore Business Forms, Ltd., succeeding Burt Business Forms, Ltd., Toronto 
Western Sales Book Co., Ltd., Winnipeg and Vancouver 
National Sales Check Book Co., Ltd., Montreal 
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practical recommendation. Then 
Moore prints, whether a hundred sales 
books or a million interleaved forms. 
Shipment is made to any of your 
branches anywhere. 

Let Moore show you now how com- 
mon sense applied to business forms 
can speed efficiency all along the line. 
For information, get in touch with your 
nearest Moore division, as listed below, 
or its local office, 


MOORE BUSINESS FORMS, inc. 


ADV. BY N. Ww. AYER 








LLL LE ST A EE OG te a se 


46 


purpose of the plaintiff in drawing and 
delivering the check was to instruct 
the defendant bank to pay the amount 
of the check to an entity consisting of 
three individuals. Whether it was 
known by one name or another or was 
simply an abstraction in the plaintiff’s 
mind could hardly affect the duties 
and responsibilities of the defendant 
bank. The intention of the plaintiff 
was fully carried out and no one other 
than the persons intended received the 
proceeds of the check.” 

Judgment was entered in favor of 
the drawee bank. (International Air- 
craft Trading Co. vs. Manufacturers 
Trust Company, 53 New York Supple- 
ment, Second Series, 200.) 

- * * 


Pledge of Assets to Secure 
Public Funds 


The funds of an instrumentality or 
agency of the State which are to be 
used only for a public purpose, are 
“public funds” for which a national 
bank may lawfully pledge part of its 
assets as security. 

That, in substance, was the rule 
laid down in a recent decision of the 
Texas Court of Civil Appeals. The 
case involved the funds of the Lower 
Colorado River Authority, a Texas 
body. 

“That the Authority is an agency 
or instrumentality of the State,” de- 
clared the court, “was determined, dry 
the Supreme Court of Texas. {That 
the funds deposited by it, to be used 
only for a public purpose, and subject 
to expenditure by the Authority only 
for such purpose, are public funds is 
not, we think, subject to doubt. The 
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funds of such districts, whether raised 
by taxation or operation of the ‘sys- 
tem,’ are intrinsically so. Being pub- 
lic funds, the pledge of securities by 
the co-trustee bank to secure the 
deposit thereof was clearly authorized 
by both State and Federal laws.” 
(Lower Colorado River Authority vs. 
Chemical Bank and Trust Company, 
185 Southwestern Reporter, Second 
Series, 461.) 


© + * 


Check Credited to Broker’s 
Account 


A Louisiana woman drew her check 
to the order of a Louisiana bank and 
delivered it to a bond broker with 
whom she dealt and who acted as her 
agent in financial matters. She turned 
the check over to him for the specific 
purpose of having him buy certain 
bonds for her from the bank. 

Later she sued the bank for the 
amount of the check, plus interest, 
alleging that without her knowledge or 
consent the bank had credited the 
check to the broker’s personal account 
without the delivery to her of the 
bonds which the check was intended 
to buy. 

The bank answered that the check 
had been credited to the broker’s 
account upon her specific authoriza- 
tion. This had been done in order 
that ‘the broker’s check drawn in her 
favor in another transaction could be 
paid. The bank averred that it knew 
nothing about the instructions to buy 
the bonds given by the plaintiff to her 
broker and alleged that, in any event, 
having entrusted the check to her 
broker and agent, she thus clothed him 
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Combine the operations! Save time 
and the cost of separate handling. 
The new Cummins Automatic Electric 
Endorser completely eliminates hand 
stamping. 
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with apparent and actual authority to 
negotiate it as he saw fit and that 
such loss as she may have suffered by 
reason thereof was caused by her own 
negligence in placing such an instru- 
ment in his hands. 

Fortunately for the bank, it was 
able to support its conteniion by 
“‘“overwhelming”’ evidence. 

“While the plaintiff,’ ‘said the 
Louisiana court, “testifying in her 
own behalf; did state, in support of 
her claim, that the check had been 
given to the broker for the specific 
purpose of purchasing certain specified 
bonds from the defendant bank, no 
authority having been given him to 
use this check for any other purpose, 
and did deny that the check had been 
credited to the broker’s account with 
her consent for the specific purpose of 
placing sufficient funds in his account 
to clear his check in her favor, we 
think that the overwhelming prepon- 
derance of the evidence supports the 
contention of the defendant bank.” 
(Turley vs. Louisiana Savings Bank 
and Trust Company, 20 Southern 
Reporter, Second Series, 415.) 


au ° ° 


Consideration for ‘‘Late’’ 
Signature 


On a note signed by father and son, 
the money was delivered to the son on 
the understanding that his fiancee 
would also sign the note, as she had 
previously agreed to do. 

Actually, she did not sign the note 
until several months later after they 
had married. 

In a subsequent suit on the note, 
one of the questions raised was want 
of consideration for her signature. In 
a decision published without the court’s 
explanations, it was held that “no 
further consideration was needed to 
support her signature.” Presumably, 
the court took the view that the payee 
had parted with his money in reliance 
upon the lady’s earlier promise that 
she would sign the note and that that 
was consideration enough. 

The defense of ‘‘no consideration” is 
sometimes availed of by endorsers or 
co-makers who have been brought into 
the transaction after the loan has been 
made and who got nothing out of it. 
(Danison vs. Brosmore, 60 North- 
eastern Reporter, Second Series, 768.) 


¢ ° o 


Renewal Notes Toll Statute 


Inan Oklahoma mortgage transaction 
the borrowers executed a real estate 
mortgage as security for their promis- 
sory note referred to in the mortgage 
itself. Successive notes were executed 


by the borrowers from time to time to 
renew the original mortgage note. 
Finally, the last notes were sued on. 
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These were straight promissory notes 
and did not recite that they were 
renewal of the note referred to in the 
mortgage or otherwise state the con- 
sideration or purpose for which they 
were given. The suit on the notes was 
accompanied by the foreclosure of the 
mortgage originally given to secure the 
indebtedness allegedly represented by 
the notes. 

The defendant contended that the 
foreclosure suit was barred by. the 
statute of limitations because the 
accompanying notes did not show that 
they were renewals of the mortgage 
indebtedness and did not recite the 
purpose or consideration for which they 
were given. The Supreme Court of 
Oklahoma agreed that the statute of 
limitations had run against the mort- 
gage unless it was “tolled” by the 
giving of the notes. If that was not 
the effect of the notes, the court said, 
the plea of limitations would have to 
be sustained. 

Despite the legal questions thus 
raised, the court ruled in favor of the 
foreclosing plaintiff and said: 

“Here the notes are silent as to the 
purpose or consideration for which they 
were given, and oral testimony identi- 
fying the debt they represented and 
the purpose for which they were given 
did not contradict or vary the terms 
of the notes, and the parol evidence 
rule does not make such testimony 
inadmissible. 

“The plaintiff sufficiently established 
that the three notes sued on were a 
renewal of the indebtedness _ repre- 
sented by the note described in the 
mortgage, and that they constituted 
an ‘acknowledgment’ and ‘promise 
to pay’ as those terms are used in the 
Oklahoma statutes and had the effect 
of tolling the statute of limitations in 
so far as the mortgage lien is con- 
cerned.” 

The effect of this decision was to 
enable the plaintiff to show by oral 
evidence that the notes really repre- 
sented the mortgage debt and that the 
statute of limitations had been tolled 
or avoided by the successive renewals 
of the notes. (Clarke vs. Clarke, 152 
Pacific Reporter, Second Series, 908.) 


¢ ° e 


G. I. BUSINESS 
LOANS 


(CONTINUED FROM PAGE 15) 


other office equipment. In addition 
to the usual chattel mortgage, an 
assignment of a life insurance policy 
was also obtained as additional security. 

Some loans are to buy equipment for 
a business already owned by the 
veteran. The Agency loaned Fred W. 
$700 to buy a truck and $400 for 


Roger W. Babson’s 
Bond Paper Dollar 


As the paper and printing world 
might well have expected, Roger W. 
Babson is the first man to get down 
to brass tacks regarding the charac- 
teristics in bond paper that are most 
important to the user. Mr. Babson 
has made a pie chart or “bond 
paper dollar” that shows in their 
relative proportions the really im- 
portant qualities the buyer should 
consider when he selects the best 
bond paper to use for his business. 
Appearance and workability are the 
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two most essential properties in 
bond paper, according to Mr. Bab- 
son. He rates appearance at 35 per- 
cent in his bond paper pie chart, and 
workability 30 percent. The strength 
and durability of the bond paper are 
given a 22 percent rating. 

In considering the importance of 
these remarkable findings by Mr. 
Babson, one should remember that 
he uses vast quantities of bond 
paper in his own business and at the 
famous Babson Institute. 


CERTIFICATE BOND 


Manufactured by Crocker-McElwain’ Co., Holyoke, Mass. 

















The Certificate Family of balanced papers— bond, opaque, 
ledger and index — has the characteristics most important to the 
user in the proportions Mr. Babson specifies in his pie chart 
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spraying equipment to expand the 
business he was already operating. 
The credit problem in such a loan can 
usually be resolved by ordinary 
methods. 

While the foregoing are perhaps 
typical of G. I. business loans, they by 
no means indicate the variety of 
experience acquired to date. The 
applications already processed by the 
Philadelphia Agency cover widely di- 
versified lines of business. For in- 
stance, in one morning’s interview 
alone, there were proposals to estab- 
lish a retail drug store, a roofing 
business, a carpenter shop, and a tailor- 
ing shop. 

Nearly one veteran in five, or 18 per 
cent of the applicants during the first 
ten weeks, desired to open a bar and 
grill. Groceries and produce stores 
followed in popularity, with 12 per 
cent. Other applications were as fol- 
lows: trucking businesses, 10 per cent; 
electric and radio shops, 7 per cent; 
service stations, 6 per cent; dry clean- 
ing shops, 5 per cent; drug stores and 
cigar stores, 4 per cent. Miscellaneous 
financing requests included apartment 
houses, fishing boats, other types of 
stores, etc. 


WHILE the Agency has not been in 

operation long enough to have de- 
veloped conclusive figures, its actual 
experience with interviews to date is 
of interest. So far, a substantial share 
of the initial interviews have developed 
applications. The balance of the inter- 
views have been largely for informa- 
tional purposes, and applications may 
develop later. Practically all applica- 
tions for loans for unsound or unsuit- 
able ventures are screened out in the 
course of preliminary interviews or the 
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(CONTINUED FROM PAGE 20) 


cattle, hogs and poultry into Hinds 
County. “A cow for every cotton 
acre” is the slogan of the live stock 
association. Cattlemen are endeavor- 
ing to make this their goal by improv- 
ing pastures, terracing and fertilizing 
their fields, and importing expensive 
bulls from Texas and other areas. 

Thanks to Mr. Montgomery, cotton 
will continue to be only one of several 
cash crops in Hinds County. 

While A. L. M. (Lee) Wiggins of 
Hartsville, South Carolina, has become 
nationally famous as a result of his 


Association, farmers in his area are 
interested primarily in his contribu- 
tions to a better standard of living for 





activities in the American Bankers. 
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early processing stages. One of the 
results of this has been that the Agency 
has taken favorable action on ten out 
of eleven applications reaching the 
stage for definite decision. 


A SUBSTANTIAL number of inter- 

esting proposals have been turned 
down solely because they were not with- 
in the scope of the G. I. law. Where 
these looked like bankable propositions, 
the applicant has been referred to the 
bank with which he has been dealing 
or, if he has no banking connection, 
to a bank known to be interested in 
the particular type of loan. One man 
needed a personal loan to pay a union 
initiation fee in order to take a very 
lucrative job. The Agency told him 
where to get it. 

The field for G. I. business loans will 
be vastly expanded if Congress passes 
and the President approves the pend- 
ing bills authorizing loans for working 
capital and inventory, now forbidden 
by the Act. The Agency fully realizes 
that such loans will involve complex 
and delicate credit problems, but feels 
that with its available facilities and 
backlog of experience it will be able 
to take them in stride. 

Whether its present high proportion 
of affirmative decisions will continue, 
only the future can determine. One 
thing is certain, however. It is clear 
that the project of assisting in the 
economic readjustment of the veteran 
is regarded as a public responsibility 
as well as a financing transaction. The 
Agency is more than a loan office. 
Already it has taken its place on the 
Philadelphia scene as a service organi- 
zation for helping returning American 
veterans ‘‘reconvert” from war to 
peace. - 


* 


FARM PROGRAMS 


them and their families. 

For years Mr. Wiggins was an 
assistant of David R. Coker, head of 
the nationally famous Coker Pedigreed 
Seed Company of Hartsville. The firm 
has spent thousands of dollars to 
develop better varieties of cotton, 
tobacco, oats and wheat. In one year, 
the company sold $45,000 worth of 
tobacco seed alone. 

Wiggins never has lost his interest 
in farming. Out on the vast farms of 
the. Coker Company there are a 
number of experimental stations. An- 
nually, thousands of farmers visit the 
demonstrations on these stations. 
They come from all over the South. 

Wiggins is convinced country banks 
should go after more farm lending busi- 
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Fiw recent events in insurance 
and banking circles have made 
as many headlines as the Bank- 
Agent Automobile Finance Plan. 
And it’s only the beginning. We anticipate a steady 
increase in interest and activity as the time for new- 
car sales draws closer. 





Right now is the time for every banker and 
every insurance agent to familiarize himself with 
all the details of this forward-looking project. The 
American Insurance Group, a nation-wide sponsor 


of the plan, is anxious to lend full assistance to all 
who are interested. 


We have prepared five helpful bulletins, out- 
lining the facts about Banker-Agent Plans which 
have already proved successful, and plans which 
are now under way for future programs. Clip and 
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ness. More than 90 per cent of the 
farm loans are being made by rural 
banks despite the easy credit extended 
by the government to farmers through 
the Production Credit Association. 
The farmers could get even more serv- 
ice from the country banks if they 
wanted it, Mr. Wiggins asserts. 
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Such examples are typical of the 
farm program activities of bankers 
which have henefited both lenders and 
borrowers. Today, also, the average 
small-town bank gladly makes small 
loans and is bidding for a share of the 
automobile and home financing. 

Working hand-in-hand with farmers 


Sd Si + 


and government agricultural experts, 
bankers are making the rural South a 
better and more prosperous place in 
which to live. They are building a 
better and more solid foundation for 
an unshakable form of agriculture — 
one that is free from the dangers of a 
single basket for highly fragile eggs. 


FOREIGN TRADE FINANCING 


(CONTINUED FROM PAGE 17) 


markets want must come largely from 
the United States or the United King- 
dom. 

Indicative of this world-wide de- 
mand is the fact that during recent 
weeks the World Trade Department 
of the San Francisco Chamber of Com- 
merce has not only received inquiries 
from Mexico, Central and South 
America, but numerous letters from 
liberated areas in Europe and North 
Africa, as well as from many nations 
of the Middle East. Letters from 
Italy, Belgium, France, Tunisia, 
French Morocco, Greece, India, Iran, 
Palestine, Lebanon, Turkey, Egypt 
and Cyprus all indicate the desire to 


establish trade relations with the 
United States. 

Another indication of the great 
desire of the world to buy American 
goods was shown at the recent United 
Nations Conference at San Francisco. 
During the sixty-three days of the 
Conference, business men estimated 
that the 7,000 delegates, secretaries, 
wives, correspondents and observers 
placed $10 million in the cash registers 
of local merchants. Purchases ranged 
from luxury items and jewelry to wear- 
ing apparel, especially men’s sports- 
wear and the latest fashions in women’s 
stores. 

Our trade potentials in practically 
all countries are high for the immediate 
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GATEWAY 


to Canada, friend of Canadians—Buffalo 
is the channel through which most exports 
to our northern neighbors travel. Historic 
Niagara Falls and the famous Peace 
Bridge in this area are symbols of the 


cooperation and friendship of our two 
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post-war years, provided we are willing 
to accept raw materials or merchandise 
in return. During the war our armed 
forces and lend lease shipments intro- 
duced American products all over the 
world. Backward countries have seen 
bulldozers and other earth-moving 
equipment used for building airports 
in the deserts and highways through 
almost impenetrable jungles and the 
roughest terrain. American labor- 
saving tools and gadgets, from can 
openers to safety razors and cigarette 
lighters, are in demand today from 
the bazaars of the Near East to the 
far reaches of the Pacific. American 
factories have reached their highest 
peak of efficiency and production 
capacity and are fully capable of produc- 
ing the goods and the equipment to en- 
able the war-torn countries to recover. 


BUT if we expect to export goods and 

industrial equipment to the Soviet 
Union, if we are to increase our trade 
with Latin-American countries, what 
are we to buy from them in a steady 
stream which will provide them with 
the credit dollars to buy from us? 

Since Pearl Harbor our wartime pur- 
chases in Latin American countries 
have created an immense backlog of 
gold and dollar balances in this coun- 
try which those countries have not 
been able to spend due to lack of 
merchandise and equipment to ship 
them in return. The amount of gold 
and short-term dollar balances held 
here by foreign countries by the end 
of 1944 is estimated to total more than 
$20 billion. During this time privately 
financed trade has developed new and 
larger opportunities, especially in Mex- 
ico, Central America and the Carib- 
bean. 

Today we face in the Pacific area in 
many instances completely new sets of 
circumstances, such as the absence of 
extraterritoriality in China, the in- 
dependence of the Philippines, the 
growing might of Siberia, a new phase 
of the formerly dominant low cost in- 
dustry of Japan, the future new status 
of India, a desire for closer business 
relations with America in Australia 
and New Zealand, the developing of 
that vast new empire made up of the 





THE 








we 


we Se w& 








THE BURROUGHS CLEARING HOUSE—September, 1945 


51 










LECTIVE 


HET : 


ee 


re 








PUBLISHERS OF TOPICAL LAW REPORTS 


New York 1 CHICcaGo 1 WASHINGTON & 
Empire STATE BLOG 214 N. MICHIGAN AvE. MuNseEyY B 












*In writing to advertisers please mention The Burroughs Clearing House 











t 


52 


thousands of islands in the South 
Pacific. In the South American coun- 
tries, including those on the Pacific 
rim, the war has brought new horizons 
of production and trade. 

The long-term possibilities of Pacific 
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area trade are great, but realization is 
contingent on peace, the development 
of political stability, the organization 
by the countries themselves of pro- 
grams of reconstruction and the re- 
establishment of their production and 





Where was the First U. S. 
Catholic Cathedral Built? 


The first Catholic Cathedral, designed by 
Benjamin Henry Latrobe, was completed 
in Baltimore in 1821. . . Today, Baltimore 
is one of the nation’s busiest war produc- 
tion centers and the Equitable Trust Com- 
pany is one of its busiest banks. By keeping 


constantly abreast of conditions in this 
important industrial area, the Equitable 
Trust Company is able to serve “‘out-of- 
town” banks quickly, intelligently, thor- 
oughly. We invite your inquiry. 


Equitable Trust Co. 


Member Federal Deposit Insurance Corporation 


Baltimore 
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exports, both raw materials and manu- 
facturers, on an effective basis, so 
that they will be able to purchase, 
either for cash or credit, the equipment 
and supplies necessary to expand. 

To market the goods we produce, 
we must find and develop the “ability 
to pay”’ in the world markets. Foreign 
trade conditions today require some- 
thing more than a simple unilateral or 
bilateral arrangement. A multilateral 
trading program will work out some- 
thing like this. China and the United 
States cannot always arrange to ex- 
change suitable commodities. If China 
paid for its purchase in gold, it would 
be simply another addition to our 
already large gold reserve, and yet it 
is not always possible to obtain suffi- 
cient Chinese tungsten or raw mate- 
rials in return for orders for American 
heavy duty machinery. But China 
can manage to trade with us by build- 
ing up its foreign exchange balances 
through trade with other Oriental 
countries. China can sell textiles to 
Malaya or the Dutch. East Indies. 
The Indies or Malaya can sell tin or 
rubber to the United States and get 
American dollars to pay for the Chinese 
textiles. In turn, China uses these 
American dollars to buy railway equip- 
ment. The practical result is that we 
have exchanged locomotives for tin or 
rubber. 

The United States must assert its 
world leadership in the Pacific area 
and the Far East by thinking through 
the problems of China, the Philippines, 
the Dutch East Indies, Malaya and 
India. We can help those countries 
get back on their feet by giving them 
assistance with their problems of 
transportation, industrial development, 
banking and trade. 

For many years our American banks 
have financed trade between the 
United States and China. Our steam- 
ship lines, insurance companies and 
trading houses have done their part. 
We must now go farther than this, 
and through our banks and other 
agencies help China’s industries find 
new markets not only here, but also in 
Southeastern Asia and in Latin Amer- 
ica. Japan formerly enjoyed a large 
trade in Latin America, the Dutch 
East Indies, the Philippines and Ma- 
laya. After the war this trade should 
go largely to China. Our banks and 
trading houses can aid China in reach- 
ing new markets. This would assist 
China in developing its industry and 
in obtaining exchange for the large 
volume of supplies it will need for its 
long-range development program. 

A free Philippines will also recover 
and advance as will the Dutch East 
Indies and Malaya. 

In many sections of the South 
Pacific and the Far East the use of 
DDT insecticide will make many 
tropical areas more livable for human 
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habitation. New markets will be estab- 


lished for air conditioning, refrigera- tre = % aa a 
tion, radio equipment, wonder-working meee ao je soe 
sulfa drugs and penicillin. os a 


In the post-war era the understand- 
ing banker can aid his customers in 
many ways to meet the new foreign 

: trade situations. Banks will be called 
upon for more services than ever be- 
fore, including loans to foreign coun- 
| tries, intermediary credit to finance 
exports, short-term credits for self- 
liquidating purchases made by alien 
residents and to cover similar buying 
orders for Americans in foreign coun- 
tries. They will handle foreign ex- 
change and collections, provide credit 
information, advise about markets, 
government regulations and customs, 
and discount documentary bills. Funds 
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arrange to receive information from 
the nearest bank having such facilities. 
The opening up of foreign trade will 
undoubtedly result in an extension of 
foreign departments to many inland 
cities. Even if the inland banker lacks 
customers who wish to buy or sell in 
foreign markets, he will very likely 
have some depositors who wish to 
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transmit funds to the countries of 
Europe or the Far East. 

Should the banker in those com- 
munities advise the small manufac- 
turer against entering the foreign field? 
The answer should not be in the nega- 
tive merely because of the size of his 
plant. The small manufacturer can 
engage in this field by hiring the serv- 
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Too little time to do the many little 
things that must be done! Sorting 
checks in banks is a little thing, 
posting checks is a little thing, filing 
checks is a little thing . . but add 
them up and you have a real pro- 
duction problem that every bank 
must solve every day—on time 


It wouldn’t be so bad if banks were 
now staffed with experienced people 
who “knew” signatures, but the 
trouble these days is that new em- 
ployees have to “read” them What 
makes this even worse is that with 
our shifting population banks have 
to contend with so many new sig- 
natures and these new signatures 
have to be sorted and filed by new 
people, and the net result is a head- 
ache for the man in charge of the 
bookkeeping department. 
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Printed names on checks would take 
the grief out of these internal opera- 
tions. Not only would the work be 
done quicker and better, but the 
employees would get a “‘lift’’ because 
their jobs would be easier. Consul- 
tations over a signature would be 
eliminated and the whole depart- 
ment would feel better. 


That’s where DeLuxe Personalized 
Checks do a job. They are high in 
quality, low in price and convenient 
to use. For $1.25 a depositor can 
buy 200, which is enough for nearly 
a year, and throughout that year he 
would be extending to all who read 
his checks the courtesy of legibility. 
He would be using checks in which 
he himself takes pride and he would 
enjoy his checking account as never 
before. Why not encourage him to 
get his Personalized Checks today? 
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ices of an export manager on a com- 
mission basis to give him expert mar- 
keting advice. 

World trade reports and inquiries 
can be handled through the banks 
having foreign branches and corre- 
spondents; the Bureau of Foreign and 
Domestic Commerce in Washington, 
D. C., and its district offices; chambers 
of commerce having foreign trade 
bureaus; the Bankers Association for 
Foreign Trade; the Foreign Credit 
Interchange Bureau of the National 
Association of Credit Men; the Ameri- 
can Foreign Credit Underwriters; the 
National Foreign Trade Council and 
other sources. Helpful information 
can also be obtained from the export 
houses and the trade publications deal- 
ing with the foreign trade field. 

The post-war job of reviving foreign 
trade, if it is to be done effectively, 
must be based on private enterprise. 
There must be discretion used in re- 
leasing wartime controls, but they 
must be released as soon as practicable 
or else the world will move toward 
statism rather than toward democracy. 
There is no use lamenting the trend 
in various parts of the world, including 
our own country, toward state social- 
ism while at the same time opposing 
the only real antidote for it, which is 
the revival of normal private business 
and the re-establishment of the inter- 
national trade and exchange system 
which thrived before World War I. 

The ratification of the Bretton 
Woods agreements will enable the 
United Nations Organization to have 
the basic machinery for economic co- 
operation. We must co-operate not 
only in trade and exchange, currency 
stabilization, shipping and communi- 
cations, but also in agreements with 
regard to petroleum, aviation and sur- 
plus agricultural products. 

The days of economic and political 
isolationism are over. Another war 
would probably completely destroy us. 
Surely we can appreciate the necessity 
for world trade expansion, not only to 
aid our own employment but to aid in 
the revival in all other countries of 
world peace and prosperity. 

+ 7 aa 


DIRECTOR 
CLUTCHBILL 


(CONTINUED FROM PAGE 21) 
enough to watch the property. Could 
you accompany me?” 

It was because of this visit that 
Mr. Clutchbill found himself careening 
northward that afternoon behind the 
pinched nose of an elderly open 
Renault. Mr. Pinard, like a typical 
French driver, pitched the car forward 
in a leaping dash that brought to view 





in an hour and a half the broad sim- 
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mering expanse of Champlain’s inland 
sea. Running gaily through three red 
stop-lights in a lakeside city, Mr. Pin- 
ard spun again northward, curved into 
a narrow road, bumped over a faint 
lane across a pasture and stopped with 
a knee-bending jerk beside a small 
combination garage and boathouse 
hidden in a cove. Across the water 
two miles away could be seen a small 
darkly-forested island. 

Mr. Clutchbill crept out of the car 
with a lemon-colored valise in which 
were his night things wrapped around 
the bank’s old Single Action Colt’s .45. 
For a moment he stood curiously 
examining the surroundings while Mr. 
Pinard was housing the Renault and 
getting out an outboard-motored skiff. 

“Eh, Mr. Pinard, do you suspect 
your trips to and from the island are 
watched?” 

“IT actually feel it,” nodded Mr. 
Pinard holding the skiff for Mr. 
Clutchbill to step in. 

‘“Hm-m, I believe I’ll lie down out 
of sight in the boat so that it will 
appear you are going back to the 
island alone. I’d like to lure those two 
men over tonight. If they saw two 
of us it might hold them off.” 

The moment the old bank director 
had extended himself out of sight on 
the boat’s seats Mr. Pinard started for 
the island and some twenty minutes 
later announced their arrival. 

“‘There’s Bissonnette on the dock. 
He has kept watch for me.” 


‘THE skiff was circling the north end 

of the island where a modern cement 
dock had come in sight. Above it, 
well back on rising ground, the roof- 
tree of a summer home rose partly 
screened by tall cedars. 

“See any one during the day?” 
called out Mr. Pinard to a smallish 
man who stood leaning on an ancient 
10-gauge duck gun. 

-““A couple of fellers came over and 
fished out of a skiff all the morning 
after you left.” 

“‘They came on shore?” 

“‘No, they seen me and the gun and 
sheered off.” 

Mr. Clutchbill, who was now sitting 
up, curiously examined the man while 
Mr. Pinard was getting out. 

“You'll be going right back,” said 
Mr. Pinard to the caretaker. “I sup- 
pose you’ll be over early in the morning 
with the milk and any mail. Id 
rather you don’t mention my bringing 
over a guest.” 

The man nodded and was lowering 
himself into the skiff when Mr. Clutch- 
bill spoke casually. 

“Could the gentleman wait a few 
moments?” 

Shortly after this request Mr. Clutch- 
bill ascended the cedar-bordered path 
and entered the house which Mr. Pin- 
ard had kept locked. A rank stench of 


oil paints instantly flooded over the old 
director when he stepped into a large 
room extending the entire front of the 
house. Ht was obviously used as a 
studio, for to the right was a large easel 
and canvas partly smeared with paint. 
To the left was a small grand piano on 
which sat an object that gave Mr. 
Clutchbill a sudden eye-jerk. A close 
inspection proved it to be a life-sized 
bust of white plaster, but so carefully 
painted it seemed the head of a human 
being was rising behind the piano. 

“Whyi It is you!” exclaimed Mr. 
Clutchbill in a voice that sounded odd 
to him. 
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“Poof! Don’t be alarmed, it is 
nothing. The Greeks did that to their 
marbles. I will take you at once to 
the wine cave.” 

Picking up a flash light Mr. Pinard 
led the way into a dining room where 
a buffet sprang to attention in a 
sparkle of delicately-stemmed wine 
glasses. Beyond in a kitchen a flight 
of steps led downward. At its foot 
Mr. Pinard unlocked a heavy door, 
stepped around a shoulder of native 
rock and flashed a yellow beam down 
a narrow corridor of rough stone wall 
which gave way to a small cave-like 
room where timbered bins were well 
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St. Louis ...and the Railroad Industry 


St. Louis is the second largest rail- 
road terminal in the United States, 
being served by nineteen trunk line 
roads, which, with their affiliates, 
operate 57% of the main track 
mileage of the country’s Class 1 
railroads. In addition, four short 
lines and five switching roads serve 
the Metropolitan district. 


The excellence of St. Louis’ rail- 
road service, together with the 
city’s strategic, central location, has 
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been a major factor in the growth 

and development of many major 
industries in this area. . 
Mercantile-Commerce has had # 

close association with the railroad 
industry through many, many years 
...one of the many examples of 

how this bank has cooperated con- 
structively towards the growth of 
business in the widely diversified 
industrial area of St. Louis and 

the great Southwest. 
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filled with ;dark bottles lying in rows 


on their sides. 

“Perfect for wines. But the old 
shaft, you must see that at once.” 

The room funneled down to a fissure 
at the rear. When the two men stood 
at the far end Mr. Pinard played the 
light up a natural perpendicular shaft. 

“See the old iron spikes up along the 
wall?” muttered Mr. Pinard. 

*““Em-m,” nodded Mr. Clutchbill in 
deep thought. “Eh, Mr. Pinard, those 
two men your caretaker saw fishing are 
our birds, or my name is Rebecca 
McGinty. If it can be made to appear 
that you go back with your caretaker 
to the mainland this afternoon the 
island will seem deserted for the night 
... you recall I remained hidden when 
we came over.” 

“But you can’t handle these two 
men alone. They’re powerful.” 

“I won’t be alone, sir,” smiled Mr. 
Clutchbill. “I propose to send you 
back in the form of an effigy. You are 
expert in fashioning lifelike figures... 
your own bust, if you will pardon me.” 

“You mean an effigy of myself sitting 
upright in the boat when it returns?” 

“Exactly.” 

“It could be done,” nodded Mr. 
Pinard. “I will tell my man we wish 
it to appear we are insuring privacy 
for an evening visit together.” 

A half hour later Mr. Pinard with 
the help of his wardrobe and artists’ 
materials had a lifelike bust propped 
in the bow seat of the skiff. Save for 
a frightened light in the caretaker’s 
eyes he seemed meek enough about the 
matter when it was explained to him. 

“We are going to have, I think, a 
couple of tough callers tonight,” proph- 
esied Mr. Clutchbill watching the 
departing skiff. 

“I somehow feel there should be 
more of us to deal with them.” 

“I have,” stated Mr. Clutchbill 
grimly, ‘‘a little knee-rattling plan that 
may wipe these two men wholly off 
your future eyesight.” 

“Great heavens! 
bloodshed?” 

“That is uncertain. I hope not.” 

Continuing to draw on Mr. Pinard’s 
skill as an artist for his scheme, the 
old bank director arranged the wine 
cave for the coming death chamber, 
and a few minutes past midnight came 
a first indication that the enemy had 
made its first move on Mr. Clutchbill’s 
checkerboard. Out of the stillness of 
the night there had come the muffled, 
throaty purr of an outboard motor. 
Immediately the old director dug out 
the Colt’s .45 from his yellow valise. 
Together with Mr. Pinard he silently 
closed and locked the downstairs shut- 
ters and doors. They then went down 
to the wine cave door, opened it a 
quarter way and silently waited. . 

Twenty minutes had hardly slipped 
by when a muffled metallic thud 


Do you mean 


echoed with a hollow sound from the 
far end of the cave. 

“That was an iron bar!” 
Mr. Clutchbill. 

A heavy jar of iron on rock came 
again in four measured thuds. Sud- 
denly it stopped with a light rattle of 
dropping gravel. 

“Look out!’ hissed Mr. Clutchbill 
dodging away from the door crack. 

The ray from a flash light was pour- 
ing down into the cave. And a distant 
exclamation, excited and rapid, ran 
up the corridor to them. 

“Well, for the Love of Mike! This 
is a bigger deal’n I ever figured on! 
Jeepers! Ed...look! Wha... why 
*tain’t gold coin . . it’s a cache of 
fancy licker hid here when they was 
smugglin’ in from Canada back in 
Prohibition days!” 

“We're rich, then... rich!’ The 
other voice rose on an excited breath. 

Suddenly there came a frightened 
gasp and the sound of the flash light 
clattering on the stone floor. 

“Wha-—what was that? What’s 
happened? Where’s the light?” 

“Ed! It’s a corpse!” 

After a breath-taking silence a fan 
of light began darting on the walls 
again, then burned motionlessly on 
one spot. 

“Take it away! Take away that 
light!’ screamed a voice. 

“Yuh know him? It ain’t the care- 
taker, is it?” 


flashed 


*‘No-o, it’s old Pinard! Someone’s 
stabbed him.” 
“Look at that knife . . .and blood! 


Pinned him right in that chair!” 

“For gosh sakes, don’t touch any- 
thing.” 

“Unh?’’ 

“Ed, we’ve got to run for our lives! 
That caretaker . . . he’s planted the 
murder on us!” 

On the heels of a frantic scrambling 
Mr. Clutchbill hurried forward with 
the flash light. He was able to get a 
glimpse of a man going up the iron 
spikes of the shaft with the adhesive 
claw-work of a cat and pitching over 
the rim. 

“Well, Mr. Pinard, I don’t think 
they’ll stop this side of South America. 
Let’s view the corpse.” 

The two men followed the ray of 
light back to a man slumped in an old 
broken chair. 

“Lifelike as ever,” nodded Mr. 
Clutchbill. ‘Never seen more natural 
blood on a man’s neck than that paint 
is. Lucky, sir, I spotted your bust on the 
piano. It came in handy down here.” 

“T don’t think,” said Mr. Pinard in 
a critical voice, “I would paint in the 
eyebrows quite so dark another time, 
or stuff the vest quite so full of excel- 
sior. But come, Mr. Clutchbill, we 
shall open a bottle of my best Chateau 
Margaux together, and there is a 
check of $500 waiting for you.” 
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e ee In building a structure as simple as a house, it is often difficult to determine the responsibility 
for “mistakes”. The architect blames the contractor, who blames the sub-contractor, who blames the 
owner, who blames the architect, and so on—and on. 


Yet a house, compared with a bank, is simple to execute. Mistakes usually result in the owner’s discomfort 
or, at worst, added expense. In a bank’s new quarters, they impair efficiency, lead to costly remodelings, 
throw the whole operation off balance for years and otherwise embarrass the officers. 


The war has accelerated the trend toward the Single Contract, as originated by us thirty-three years ago. 


Many of the nation’s largest industrial designing and construction firms now operate almost exclusively 
under such contract. 


Even in residential construction, the trend is toward the Single Contract. Architects, contractors and 
sub-contractors everywhere are teaming up to offer prospective home owners a “complete package”. 


Stressed are the advantages we have empha- 


sized for years: undivided responsibility, elimi- 
WHY SH OULD BANKERS nation of multiple profits. 
DEMAND... 


Your new quarters, whether a multi-million 
dollar project or a small rural bank, will be 


e e better if ONE firm assumes undivided responsi- 
> bility for them. 
e e e Commercial Banking & Trust Co. 
1 RA Wooster, Ohio 
pows 8 C. G. Williams, President 
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Wherever you go—in big business concerns or 
small retail stores—wusers of Burroughs” machines 
are satisfied users. 


— Satisfied with Burroughs engineering . . . pre- 
cision manufacture . . . simplicity and versatility of 
design ... construction for long, dependable service. 


WHEREVER YOU G0 — Satisfied with Burroughs range . . . machines 


for practically every figuring, accounting, statistical 
BU a ROUG # S and cash-handling task . . . machines designed for 
specific kinds of work... machines designed for 
flexibility and versatility of application. 


ae AC HK i ke ES — Satisfied with Burroughs service . . . efficient 


maintenance . . . promptness in emergencies .. . 


ARE GIVING dependability year in and year out. 


—Satisfied with Burroughs helpfuiness .. . 


S AT i S ir A CT id % counsel in making applications that will work most 


efficiently . . . assistance in seeing that installations 
continue to function smoothly. 


BURROUGHS ADDING MACHINE COMPANY 
DETROIT 32, MICHIGAN 


FIGURING, ACCOUNTING AND STATISTICAL MACHINES «+ NATIONWIDE MAINTENANCE SERVICE BUSINESS MACHINE SUPPLIES 
o Nhs rte — on 

















Illustration shows an accounting office of Higgins Industries, Inc., New 
Orleans, Lovisiana—one of thousands of government, armed service and 
war industry offices that have had need for great quantities of figuring, 
occounting and statistical machines in carrying out their wartime assignments. 





